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Sparks 


Pontiac’s Day in Court 
Bathrick Offers Evidence 
Dealer Help Explained 
Many Side Lines Added 





Chris Sinsabaugh 


‘““WHAT IS Pontiac doing for its 
dealers?”’ the conductor, right, asked 
Don Bathrick, and the general sales 
manager, left, told his story. 


ON BATHRICK, captain of the 

Marines in the other war, and 
now general sales manager of 
Pontiac, like the died-in-the-wool 
leatherneck he is, has “landed and 
has the situation well in hand” in 
the battle to preserve his dealer 
body. Documentary proof of this 
was furnished this column con- 
ductor at a luncheon at the Bloom- 
field Hills (Mich.) Country Club 
the other noon at which also 
present were Ad Manager Bill 
Mougey, Wap John, advertising 
agency contact, and Frank Skin- 
ner, public relationist from the 
agency. 

As to why the lunch was held at 
the country club instead of the 
factory probably is explained by the 
fact that the conductor has no 
birth certificate and couldn’t get 
into the plant where now war stuff 
instead of motor cars are being 
manufactured. Not that the col- 
umnist is an alien, but when he 
was born the tiny town of Athens, 
Pa., did not register births. 


* * * 


IT WAS Bathrick’s turn to reply 
to my question, “What are the fac- 
tories doing for the dealers?” 
Now that I have completed the 
Pontiac quiz and_ studied the 
answers, I feel I can mark his 
examination papers with a capital 
A, believing that Don has not been 
giving just lip service to his 
around 3,500 dealers who are on 
the company’s books. The g.s.m. 
seems to have done far more than 
simply preaching sermons on how 
service operations alone will keep 
dealers in business. He has done 
others things to keep the cash 
registers jingling, which will be 


brought into the picture farther 
along in the column. 
x * * 


A YEAR AGO this time storm 
(See SPARKS, Page 19, Column 1) 
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Relaxed by OPA 


But Public Fears Thwart Drive for More Sales; 
40,000 Miles, 1939 Model or Older Now Evidence 
Of Eligible Buyer’s Need for New Car 


By William Ullman 


Washington Correspondent 


WASHINGTON.—Although OPA officials 


expressed 


supreme confidence last week that new liberalized rationing 
regulations will immediately increase the flow of new cars 


to eligible persons, observers doubted that sales would 
meet OPA expectations due to gasoline rationing and 


“scare” statements on confiscation, tires, etc. 
Ray Chamberlain, executive vice-president of NADA, | 






NADA Urges 
OPA to Erase 


Sales Resistance 
WASHINGTON. 


doubt that OPA’s liberalized ra- | C@mpaign” 
tioning rules will “reach the ex- | 


pectations and desires of that 
government agency,” Ray Cham- 
berlain, executive vice-president of 
NADA, told Automotive News last 
week that “the sales of automobiles 
through rationing processes cannot 
be completely segregated from 
other government activities,” such 
as gasoline and tire rationing, 
“scare” statements, etc. 

Pledging NADA’s_ cooperation, 
Chamberlain called on OPA to 
“take off its coat and get right 
down to a real sales campaign” 
against all points of sales resist- 
ance, “rather than depend on ra- 
tioning alone to bring about the | 
desired results.” 


Chamberlain’s complete 
ment is as follows: 


“While we are pleased that OPA | 


has liberalized the new car ration- | 
ing rules, we are inclined to the} 
belief that the results in actual 
sales will not reach the expecta- 
tions and desires of that govern- 
ment agency. 

“We take this view because, as 
experience has shown, the sales 
of automobiles through rationing 
processes cannot be completely 


segregated from other government | 


(See NADA, Page 8, Column 3) 


Gasoline Rationing Eased for East 


Previous Scare 


Is Repudiated 


By Pete Wembhoff 
Managing Editor 

DETROIT.—In sharp con- 
trast to the confusion of a 
week ago, OPA and OPC 
officials last week optimistic- 
ally announced that each 
Eastern Seaboard motorist will be 
allowed after May 15 sufficient 
gasoline for “his minimum require- 
ments,” and that all restrictions 
will probably be removed soon from 
gasoline sales in the Pacific North- 
west, unless demand moves up 
sharply. 


Typical of previous scare stories | ent color. 








state- | 





while pledging NADA’s co- 
operation, declared that “the 
‘sales of automobiles through 
rationing processes cannot be com- 
pletely segregated from 
government activities,” such as/| 
gasoline and tire rationing. He/| 


| called on OPA to “take off its coat 
Expressing 224 get right down to a real sales | 
against all points of | 


sales resistance, “rather than de- 
pend on rationing alone to bring 
about the desired results.” 

OPA’s revision of Section 701 
(Proof of Necessity), providing 
simplified and relaxed conditions 
for eligible persons to meet, gives 
rationing boards specific standards 
by which to judge eligibility. More- 
over, applicants whose pleas previ- 
ously had been rejected, may now 
apply again. 

In promulgating his revision of 
the regulations, Price Administra- 
tor Leon Henderson reiterated his 
dictum that “there is nothing un- 
| patriotic about replacing a car 
| which is used to perform essential 


services and which would have to} 


be replaced next year or the year 
after.” 

In this connection it was pointed 
out at OPA that, while Section 702 
of the regulations covering war 
workers has not been revised, the 
list of those eligible for automobile 
purchases is growing by leaps and 
bounds, thus automatically expand- 
ing tremendously that field for 
sales. From an estimated five or 
six millions such eligibles at pres- 
ent, it is forecast, there will grow 


up a production army of 18,000,000 | 


by next year. 
(Continued on Page 6, Column 1) 


an OPA spokesman’s statement, 
issued a week ago when the ration- 
ing plan was announced, that the 
weekly allocation to a motorist 
would probably be from 2% to 5 
gallons. Following announcement 
of this likely short ration, OPA 
Chief Leon Henderson and Oil 
Coordinator Harold Ickes repudi- 
ated it, but much damage to 


civilian morale and car _ sales 
already had been done. 
Last week’s’ statements by 


Robert E. Allen, director of the 
production division of the Office of 
Petroleum Coordinator, and Ralph 
K. Davies, deputy petroleum co- 
ordinator, were horses of a differ- 
Both agreed that hard- 


emanating from Washington was/|ships of the forthcoming gasoline 


” 


other ; 


| 
| 











So Near... 
Yet So Far 


One hundred and 18 days 
after the new-car freezing order, 
the government last week threw 
out a lifeline to floundering 
automobile dealers, in the form 
of liberalized rationing rules 
and promise of RFC loans and 
repurchase of new vehicles and 
tires in dealer hands. 


OPA’s liberalization of Section 
701—while far from the hoped- 
for abandonment of new-car 
rationing—opens the door for 
renewed efforts to sell the 
400,000 new cars now frozen. 
But, due to sales deterrents such 
as gasoline and tire rationing, 
OPA and other federal authori- 
ties must do their part to erase 
fear from the public’s mind if 
the frozen cars are to be sold. 


The rationing procedure, no | 
matter how liberal, will not 
move these cars if the public 


is afraid to buy. 


* * * 


NADA’s RFC-aid bill, now 
awaiting President Roosevelt's 
signature, should dispel any 
dealer’s doubt whether he should 
stay in business. The legislation 
provides immediate loans to 
dealers on cars, trucks and tires 
on hand; allows dealers the 
opportunity of selling their mer- 
chandise at a profit, or selling 
them at full retail price to the 
RFC after July 1, 1948. So that 
RFC will not sell in competition 
with dealers, the federal agency 
is restrained from disposing of 
— bought until August, 

3. 


* * * 


We assume that OPA will put 
its full weight behind a new-car 
sales drive; that dealers will re- 
new their selling efforts; that 
local rationing boards will co- 
operate—that, if cars do not 
move in sufficient volume under 
the new setup, OPA will call off 
its rationing program at once. 





No Nationwide 
Limit Likely 


rationing were 


“greatly exagger- 
ated.” 


Declaring there would be no ra- | 


tioning of gasoline in the Pacific 


Northwest (Oregon and Washing: | 


ton), Allen said it was almost cer- 
tain that all restrictions would be 
removed from sales in those states 
in the near future, provided de- 
mand didn’t rise sharply. (Like 
the 17 Eastern Seaboard states, the 
Pacific Northwest's gasoline sup- | 
plies are now curtailed one-third). 
Although nothing was said about 
possible rationing in other areas | 
throughout the nation, it 
sumed frm the foregoing that this | 
(Continued on Page 12, Column 4) 


I! Based Rationing Insufficient, NADA Says 


Proof of Need Rules ———Dealer-Aid Bill 


Awaits Signing 
By Roosevelt 


Monthly Loans Ok’d 
On Cars, Trucks, Tires; 
Retail Buy-Back Set 


WASHINGTON. — Senate 
Bill 2315, sponsored by Na- 
tional Automobile Dealers 
Assn. and introduced by Sen- 
ator Murray of Montana and 
the Senate Small Business Commit- 
tee, was unanimously passed by 
the Senate on Apr. 27 and by the 
House of Representatives on Apr. 
28 and is now at the White House 
for President Roosevelt’s signature. 

Passage of the bill quickly fol- 


| lowed unanimous approval of it by 


' 





'the Senate Banking and Currency 


| Committee and by a like House 
' committee the previous week. 


e legislation authorizes~the™~ 


RFC, or any of its subsidiaries, to 
make loans to and purchases from 
dealers in rationed articles. Al- 
though the bill is drawn in general 
terms so that other articles might 


| come under it, its scope is limited 


at the present time to new auto- 
mobiles, new trucks and new tires. 

With the signature of the Presi- 
dent making this bill law, any 
dealer can immediately sell any of 
his new cars, trucks or tires to the 
RFC for his cost plus transporta- 
tion, storage, handling, servicing, 
insurance and carrying charges. 


|The bill also authorizes RFC to 


| 


{ 











| able” 


make loans to dealers up to the 
amount of the dealer’s carrying 


| charges. 


e bill ‘further authorizes RFC 
(See RFC, Page 8, Column 5) 


General Price 
Ceilings Exclude 
Used Cars 


DETROIT.—Used cars are ex- 
empt from the new overall price 
ceilings imposed last week by the 
OPA on rent, services and millions 
of articles of food, clothing, house- 
hold goods, fuel and ice, but prices 
on car repair services, gasoline, oil, 
tires and tubes after May 18 must 


|not exceed the highest amount 
| charged in March. 


While used cars are excluded 
from the general price order, it 
has been reported for some time 
that a ceiling would be placed 
over them eventually. The ceiling 
for used cars will, if ordered, fol- 


|low a different formula than the 


general price order. 

The general price order was is- 
sued Tuesday by OPA as a step in 
President Roosevelt’s “design for 
war living’ which would: 

1. Tax heavily, keeping personal 
and corporate profits at a “reason- 
level; 2. Fix all prices and 
rents in war-industry areas; 3. 
Stabilize wages through the War 
Labor Board and limit individual 
earnings to $25,000 annual after 
payment of taxes; 4. Stabilize farm 
prices; 5. Encourage citizens to 
to make loans monthly of the 1 
percent to enable the dealer to 


is as- | continue carrying the car. 


In addition to this relief, a very 
(Continued on Page 8, Column 4) 
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"42 Car Dies Ordere 
To be Scrapped 


DETROIT. — WPB announced 
last week that $60,000,000 worth of 
automobile dies had been ordered 
scrapped. They will be sacrificed 
in the nation’s drive for vital 
salvage materials, and will mean 


WPB Set to Halt 
Building of 
New War Plants 


NEW YORK.—Except for al- 
ready planned expansion of facili- 
ties for the production of such vital 
materials as steel, aluminum, mag- 
nesium and synthetic rubber, the 
construction of new war plants will 
be discontinued under a new policy 
to be adopted by the War Produc- 
tion Board, the New York Times 
reports. 

The emphasis from now on is 
to be placed, not on expansion but 
on the conversion and organiza- 
tion of existing plants from 
civilian to war production. 

The WPB is now engaged in as- 
sembling war production needs as 
stated by President Roosevelt and 
by the armed services, integrating 
them and measuring them against 
the available supply of raw mate- 
rials and facilities for transporting 
them. 

The objective of War Production 
Chief Donald Nelson, it was stated, 
is to convert to war work every 
usable facility in every manufac- 
turing industry which is not re- 
quired for minimum civilian needs. 

Not only has conversion super- 
seded expansion as the Board’s 
production policy but within the 
frame of conversion itself, the pro- 
gram from now on will put primary 
emphasis on the utilization of exist- 
ing tools and _ production lines 
rather than on a changeover of 
plants. 

With the exercise of imagina- 
tion and ingenuity, it is believed, 
a good deal of civilian plants can 
be converted with no further call 
on existing supplies of such things 
as tool steel, non-ferrous metals, 
scarce alloys, and rubber. There is 
going to be hardly enough of such 
materials to make all the airplanes, 
tanks, guns and other armament 
that existing plants can turn out 
without using them up in the 
manufacture of additional plants. 





Fort Wayne Gets 


Parts Section 


DETROIT.—To relieve crowded 
conditions in Washington and to 
further expedite the flow of auto- 
motive parts from Michigan’s fac- 
tories to Army stations throughout 
the nation, the Motor Parts Distri- 
bution section of the Quartermas- 
ters Corps was moved to Fort 
Wayne Army Post here May 1, it 
is announced today by Col. Edward 
H. Besse, commanding officer of 
the Quartermaster Motor Supply 
Depot. 

The transfer is in line with ad- 
ministration policy to decentral- 
ize War agency activities wherever 
possible to alleviate over-crowded 
conditions in the Capitol. 


Swe [ieee 


RELATIVES OF EMPLOYEES OF THE JEFFERSON PLANT SERVING IN THE UNITED NATIONS FORCES AS OF MARCH 13, 1942 
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brand new model cars will have to 
be made when peace comes. 

The announcement was made by 
George Weymouth, chief of the 
WPB Industrial Salvage Section, 
after his appearance at a salvage 
conference of 600 Detroit indus- 
trial executives at the Hotel Book- 
Cadillac called by the Detroit 
Industrial Salvage Committee. 

“The Automotive Council for 
War Production has been told that 
this huge inventory of dies will 
have to be moved,” Weymouth 
said. “Difficult tax problems in- 
volved will have to be tackled and 
the council will undertake the job 
in cooperation with the WPB re- 
gional office.” 

The pool of dies include all those 
for 1942 models. Dies for replace- 
ment parts will be untouched, it 
was indicated. The dies are made 
of a high-alloy nickel steel, of 
which there is a shortage. 

The order will hit many of the 
large automobile concerns. Chrys- 
ler Corp. has revealed that it had 
stored fabricated parts for 53,000 
cars for the resumption of produc- 
tion after the war. These stocks 
wil be made useless by the order. 


GM Is Accused 
Of Violating 


Steel Priorities 


DETROIT.— Cited by the War 
Production Board for alleged vio- 
lation of priority orders on steel, 
General Motors Corp. declined to 
comment last week until the order 
had been studied. 

The order charged that the Tern- 
stedt Manufacturing division of 
GM used considerable quantities of 
scarce chrome steel and aluminum 
in the manufacture of “bright 
work,” decorative moldings, radia- 
tor grills and other body hardware 
for automobiles, in direct violation 
of regulations. 


A suspension order, _ effective 
Saturday, prohibits GM _ from 
manufacturing any _ replacement 


parts for passenger cars, trucks, 
trailers or busses for a period of 
three months, except functional re- 
placement parts necessary to keep 
vehicles on the road. 

The suspension order charged 
that Ternstedt used 10,259 pounds 
of chrome steel in the production 
of decorative moldings between 
Jan. 7 and March 9 of this year. 

The company used 9,239 pounds 
of primary aluminum and 11,492 
pounds of secondary aluminum be- 
tween Jan. 24 and March 13 in 
production of the radiator grills 
and hardware, WPB alleged. 


Booklet Gives Details 


On Plexiglas Installations 

PHILADELPHIA. — Rohm & 
Haas Co. has issued a new 
Methods of Installation booklet for 
distribution to the aircraft indus- 
try. 

Booklet is an attempt to lay down 
the basic principles behind Plexi- 
glas installations, and to point out 
the pitfalls which beset engineers 
trained to think in terms of other 
materials. 
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THERE IS an average of better than one blood relative in the armed forces 
of the United Nations to each employe of the plants of the Chrysler division, 


Chrysler Corp. 


This is revealed by the figures shown on the poster illustrated 


above, which hangs in the Jefferson plant as a reminder to the men_ that 
they have an added personal incentive to put forth their maximum efforts. 





PRB to Replace 


Preference 
Ratings System 


WASHINGTON. — J. S. Knowl- 


son, WPB’s director of industry 
operations, announced last week 
that as a further step toward 
bringing industry into the produc- 
tion requirements plan, preference 
ratings will be discontinued on in- 
dividual applications for material 
to be used in general manufactur- 
ing operations. 

No individual application from a 
manufacturer for materials to be 
incorporated in his products over a 
period of more than a month, will 
be approved, he said. 

The production requirements 
plan, which gradually will supplant 
the present method of assigning 
preference ratings, requires pro- 
ducers to file one application for 
all material requirements for a 
calendar quarter, or remainder of 
the quarter, if application is filed 
in the interim period. 


Kanzler Warns 


Of Discrimination 


DETROIT.—A warning that dis- 
crimination against employment of 
workers in war plants because of 
race, creed, color or _ national 
origin is a violation against na- 
tional war policy, was issued last 
week by Ernest Kanzler, director 
of the War Production Board’s 
Detroit region and Automotive 
branch. 

In a letter to top officials of 25 
automobile firms, Kanzler said: 

“It has been brought to my at- 
tention by representatives of the 
Negro Employment and Training 
branch and the Minority Groups 
branch of the War Production 
Board that many available and 
needed workers are still being 
barred from employment in the 
automotive industries now engaged 
in or converting to war produc- 
tion solely because of their race, 
creed, color or national origin. 

“Such discrimination in employ- 
ment is, as you know, in direct 
violation of national policy, since 
all war production contracts now 
have within them the specific pro- 
vision obligating contractors not to 
discriminate against any worker 
because of race, creed, color or na- 
tional origin.” 


Gen. Chennault Praises 


Allison Engines 

NEW YORK.— Performance of 
the only American designed and | 
| built liquid-cooled engine now | 
being used in Allied Air Forces | 
“has been absolutely amazing under 
| the most gruelling wartime fighting | 
| conditions,” Brig. Gen. C. _ D. 
|Chennault has cabled workmen of 





|the Allison division of General 
Motors from Burma. Gen. Chen- | 
nault commands the American | 
| Volunteer Group which has felled | 
| more than 200 Japanese planes with | 
|its Allison-powered Curtiss P-40 | 
|; planes in Burma and China. 


CHICAGO.—In one of the most 
complete pictures of America’s war 
production since Pearl Harbor, the 
Chamber of Commerce of the 


United States was told at its an-| 
nual meeting here last week that: | 


America built nearly 70 percent 


more planes last month than it did | 


in the month before Pearl Harbor— 

One automobile company has 
completed an order for 31-ton tanks 
seven months ahead of time— 

Every requirement of coal for 
war production and civilian use 
has been met— 

Electric utility companies already 
have added 3,000,000 kilowatts of 


generating power to their lines—| 


The construction industry, on 
some projects, has erected a build- 
ing every 32 minutes— 

Now the American petroleum in- 
dustry is making more 100 octane 
gasoline than all the rest of the 
world combined— 

Representatives of the nine para- 
mount war 


war. Brief summaries of some of 
the reports follow: 


Alfred Reeves, vice-president of | 


the Automobile Manufacturers’ 
Assn.: “One company is now nine 
months ahead of schedule in pro- 
duction of powerful airplane en- 
gines for bombers. Mass production 
of a new type all-welded tank is 


under way seven months ahead of | 


schedule in another plant. Apply- 
ing mass production technic, one 
firm building anti-aircraft cannon 
of a foreign design has shipped 
during the past three months over 
30 times the amount specified in 
the original contract.” 

Col. John Jouett, president of the 
Aeronautical Chamber of Com- 
merce: “We can tell you that the 
production of aircraft is up to all 
the schedules set up by the 


government. In March, the fourth’! 
we | 


month after Pearl Harbor, 
built nearly 70 percent more planes 
than we did in the month preced- 
ing Pearl Harbor. In those months 


production of heavy four-engined | 


bombers increased almost 200 per- 
cent. We have more than 20 new 
combat planes in process of de- 


velopment today. We are not only'| 


building the best planes, and lots of 
them, but our air services are get- 
ting them to the world fronts in 
ever increasing numbers.” 

Lacey Walker, secretary of the 
American Petroleum Institute: 


FOB 
Factory 


By A. H. Allen 


UNION CLAIMS that the Dodge 
plant in Detroit is not converting 
its equipment and facilities to war 
production show the danger of 
putting a little information in the 
hands of those who do not under- 
stand manufacturing but who yet 
are powerful enough to distort such 
information to their own selfish 
ends. Naturally the Dodge plant is 
not fully occupied on war work, 
but plans are being rushed through 
just as fast as it is humanly pos- 
sible for engineers to work, lead- 
ing to employment of twice the 
peacetime peak of 25,000 men and 
to utilization of all available floor 
space and then some. 

A job like this cannot be done 
overnight. There are good engi- 
neers literally burning out their 
lives in overtime work trying to 

(Continued on Page 14, Column 1) 





Gen. Chennault told the Allison| # 


on : workmen that this record has been 
af [R HANDS! _ |made “without to our knowledge 
Fk @° j|losing a pilot or airplane due to 


engine failure. You keep produc- 
ing ‘em, and we will keep ‘em 
flying.” 


Buy War Bonds and Stamps. Keep 
America safe. 


OLD AND NEW in tank construction. 
called the M-3 and, at the right, the new 


approximately the 
heavier armament. 


industries told what | 
was being done to help win the| 


same—about 30 tons—but the M-4 is streamlined 
They are shown at Fort Knox, Ky. 


War Output Picture 
Has Rosy Hue 


“Now the American petroleum in- 
dustry is making more 100 octane 
gasoline than all the rest of the 
world combined, and plants are 
being constructed that will keep 
the supply ahead of the war, de- 
mands.” ; 
George H. Johnson, president of 
the National Machine Tool Build- 
ers’ Assn.: “1940 machine tool 
production more than doubled that 
of 1939; 1941 production was three 
and one-half times that of 1939; 
and 1942 bids fair to be many 


|times that of 1939.” 


America cannot function without 
the automobile. Lieut. Frank M. 
Kreml, nationally known authority 
on motor vehicle traffic, said in a 
prepared address. . 

“This nation has been building a 
motor economy for 25 years,” he 
said. “It would take a decade, 
possibly a generation, to change 
our economy to one in which the 
motor vehicle is not an important 
unit. 

“Altogether 90,000,000 United 
States citizens depend substantial- 
ly upon the motor vehicle. 

“If in 1942 we have only neces- 
sity driving, this still leaves us 


|with nearly 300 billion passenger 


miles—a reduced total which will 
equal three and one-half times the 
total passenger mileage of all other 
forms of transportation combined. 

“When our workers start seeking 
other transportation by the hun- 
dreds of thousands, the capacities 
simply are not available. We have 
not enough buses, street cars or 
trains.” 


Detroit Shipping 
25 Millions in 


Ordnance Weekly 


DETROIT. — Detroit Ordnance 
District disclosed Thursday that it 
is shipping war materials—tanks, 
guns and ammunition—at the rate 
of $24,657,367 a week out of Detroit. 

Col. R. Z. Crane, deputy district 
chief of the Detroit Ordnance 
District, who quoted the figure for 
the week ended April 24, said 
“Detroit as an arsenal for democ- 
racy is no longer just planning and 
negotiating.” 

The Ordnance District’s Fiscal 
division shows that payments for 
war materials for the past week are 
6,725 percent greater than for the 


|'average week in April, 1941, and 


871 percent greater than in the first 
week of 1942, when the total was 
$2,537,188. 

Growth of the war industry, Col. 
Crane pointed out, continues as 
production mounts. As of Apr. 9, 
contracts and awards made by the 
Detroit Ordnance District totaled 
$2,624,954,871. 


Carter to Supervise 


Production Engineering 

DETROIT. — Appointment of 
John J. Carter, former General 
Motors factory manager, as super- 
visor of production engineering for 
the War Production Board, was an- 
nounced last week by Ernest 
Kanzler, chief of the WPB Detroit 
Region. 

From 1925 to 1938 Carter was 
manager of the Olds Motor Works 
at Lansing, with exception of three 
years he spent in Germany and 
England in General Motors over- 
seas operations as a manufacturing 
engineer from 1930 to 1933. He 
joined the GM organization in 


1912 as tool engineer at the Remy 
Electric Co., Anderson, Ind. 








At the left is the old-type weapon 
version, the M-4. Both weigh 
and carries 
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oe liberalized rationing amend- 

ment on new cars will be help- 
ful, but it constitutes a guess on 
the part of the government, as 
did the original rationing order. 
It won’t be much of a relief to 
dealers, because as long as cars 
are rationed in any manner, there 
will be distressed merchandise in 
their hands, and a dealer will 
continue to have difficulty in 
getting ceiling price. So far as 
the public is concerned, the whole 
new car rationing program is 
a miserable failure. It doesn’t 
get cars to those who have most 
urgent need of them. War workers 
are used car buyers, not new car 
buyers, and they need to have 
these new cars move freely in an 
open market so that good used 
car merchandise will be available. 

There are good and logical 
reasons for the rationing of many 
commodities. There is some 
accusation that a large share of 
the rationing and price-fixing 
Program is unnecessary and un- 
essential, but is being instituted 
for the purpose of reform or 
developing war psychology. As 
long as the rationing program is 
in effect, many dealers will face 
bankruptcy. The rationing pro- 
gram breeds uncertainty. Under 
it dealers have absolutely no 
guarantee. 


* * *# 


Impossible to Get 
Ceiling Price 

HE government sets the ceiling 

price, but with rationing, it 
set up a condition in the market 
that makes it impossible to get 
that ceiling price. Many dealers 
remain in business, and pay high 
overhead caused by the new car 
stock, by selling a used car now 
and then. They are thus depleting 
their capital assets and just delay- 
ing the time of reckoning. 

Why not throw out rationing 
immediately, then let the dealer 
contract his operations, lay a 
plan to get by in being a unit for 
servicing his share of the cars in 
America, or join the armed 
forces, or get himself a job in 
war industry? Now, he is just 
being crucified. He would be 
willing to go through this ex- 
perience if in any way it would 
benefit America’s war program, 
but the new car rationing pro- 
gram doesn’t help America—it is 
needlessly depreciating a lot of 
new cars and new rubber that 
should immediately be placed in 
the hands of those who could 
afford to buy them and thus 
keep America’s wheels turning. 


s ss & 
Original Mistake 
Is Admitted 

HE government admits. the 

original order was a mistake 
by the current amendment. Who 
can guarantee the current amend- 
ment will accomplish the results 
the government hopes for, any 
more than the original order? If 
the government is so sure that it 
has need for these cars for war 
effort, then let the government buy 
them. If it is not certain any need 
is going to develop, why force auto- 
mobile dealers to hold them? 

I have tried to synthesize in 
this column the last several 
weeks opinions as to why the 
new car rationing program bene- 


| 
fits nobody and does irreparable | 


harm to dealers. But let’s let the 
dealers speak for themselves. 
Here are some excerpts from 
letters received recently on this 
important subject: 


* * * 


Could Have 
Cleared Stocks 


ROM the South comes this com- 

ment: “I’ve been reading your 
articles in Automotive News. I’ve 
wanted to accept your invitation 
and express my views on the auto- 
mobile rationing situation, but 
frankly, I just didn’t feel I could 
put my thoughts into words or 
properly convey my contempt for 


Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, qeestions or uests 
addressed to John 0. Munn in eare of Automotive " News, Dawe 
and the writer's name will be kept in confidence if requested. 


| 
} 
| 
| 








such an unwarranted condition. 
However, Gen. Hugh S. Johnson 
expressed in a newspaper article 
my exact opinion of the situation, 
except I would have made it more 
severe if I could be sure I was not 
over-stepping my bounds as a 
United States citizen. 

“Gen. Johnson said the whole 
thing stinks. I think he meant it 
did stink at the beginning. It 
has now become so bad I don’t 
believe any words could describe 
it. It is my opinion that no 
worthy business man would have 
ever considered what Leon Hend- 
erson has done. Had he been 
Possessed of business ability, he 
could have cleared the dealers’ 
stock of new and used cars in 
@ very short while by telling the 
public it had better get a car 
now before it’s too late. In this 
way, the burden could have been 
equally distributed throughout 
America, and the individual 
shared his portion of this pro- 
gram (and I believe we have 
enough true Americans willing to 
share their part, thus relieving 
the automobile dealer of an un- 
necessary burden). The automo- 
bile dealers then could have put 
their houses in order and offered 
the services of several hundred 
thousand men to our govern- 
ment, whereas today they are 
completely tied, just as though 
we were dropped in the middle 
of the Atlantic with a weight 
around our necks to be sure we 
couldn’t swim ashore. 


Could Use 


Dealer Brains 
“TMHIS rationing of automobiles 
is so unwarranted, it proves 
conclusively our government could 
get much better business brains 
somewhere within our forty-some 
thousand dealers. I am sure there 
are many men tied up in this 
industry who would gladly offer 
their services for the benefit of 
their country. I voluntarily closed 
my business to join the last army, 
and I would gladly go anywhere 
I was needed today if I could get 
my house in order. It seems to me 
if we could get enough support of 
the same nature as Gen. Johnson’s 
worthy article, we might cease to 
be the forgotten men. 

“It just doesn’t seem that a 
man the size of Uncle Sam would 
stand for kicking a man when 
he’s down, and I don’t believe 
he would if this ghastly situation 
could justly get presented to the 
right persons. I sincerely hope 
you won’t feel I am a political 
growler. I have never taken any 
part in politics except to vote, 
and have voted for the present 
Administration each time. I 
still believe it’s founded on good 
principles, but is sorely in need 
of men big enough to handle the 
jobs given them. I believe there 
are some of those men in the 
automobile dealer field; at least, 
we have all been rationing auto- 
mobiles once a year (when new 
models come out) for a long time, 
but we had to do a decent job 
of it, or lose our dealer organiza- 
tion and its respect. I have been 
an automobile distributor for 19 
years and am a constant reader 
of Automotive News since it first 
came to my attention. I hope 
to continue for many more years.” 

* * * 


Urges Dealers 


Start Drive 

ROM an _  0old_ Southwestern 

dealer: “As old subscribers to 
your newspaper, we suggest that if 
you want to do something con- 
structive for the dealers through- 
out the nation, start immediately a 
campaign among the dealers and 
their friends to have them wire 
and write their senators and con- 
gressmen to scrap the entire new 
ear rationing program, which 
everyone now seems to agree is 
unnecessary, unfair and without 
reason, If the government wants 
our cars, let them pay the retail 

(Continued on Page 18, Column 4) 








CATA Urges Scrapping 


Of New-Car Rationing 

CHICAGO.—Several hundred 
thousand new cars “now stand- 
ing useless and in the process of 
deterioration, would be far more 
helpful to the war program if 
sold in an open market,” the 
Chicago Automobile Trade Assn. 
stressed in a bulletin last week. 

“We hope that the govern- 
ment will recognize its error, 
be rational enough to realize 
that, while dropping car ration- 
ing may be embarrassing, the 
alternative is far worse, and de- 
clare that all new cars save 
those to be purchased immedi- 
ately by its agencies will be 
available to all buyers,” the 
bulletin adds. 


Cleveland Dealers 
Set to Stick 
Through War 


CLEVELAND.—Automobile deal- 
ers in this area are set to with- 
stand a war of long duration, ac- 
cording to newly elected officers of 
the Cleveland Automotive Trade 
Assn. 


In the period of confusion follow- 
ing the cessation of car manufac- 
ture and the freezing of passenger 
vehicles on hand, each dealer and 
every local association of car re- 
tailers has had to work out his and 
its salvation. 


“Now, come what may, the ma- 
jority of the members of the trade 
association can and will stay in 
business for the duration,” says 
Louis Boshara, new president of 
the organization. 


“Two false opinions about us per- 
sist,” he continued. “First, the 
public has been led to believe that 
sooner or later during this war all 
of us will pass out of the picture; 
second, that we are not permitted 
to sell 1941 and 1942 cars except 
to a limited classification and then 
only in cases of dire need. Both 
notions are ridiculous.” 


Still another of the new officials 
of the local automobile dealers’ as- 
sociation asserted that he, and all 
others in this area handling the 
same lines as he handles, had made 
some money since the first of the 
year. “Not much,” he added, “but 
we're all in the black.” 


The fourth in the new group, 
which is undertaking a campaign 
to infuse the trade association with 
new determination and confidence, 
declared that his own service and 
parts business had doubled with the 
advent of open weather. 

New officers of the Cleveland 
Association are: president, Louis 
Boshara, West Side Pontiac; first 
vice-president, Mark Zettelmeyer, 
McDonough Motors; second vice- 
president, James A. Ferguson, 
Ferguson-Wells; treasurer, Ray- 
mond Herzberger, West Park 
Chevrolet; general manager, R. 
Earl Burrows. 


Frey Elected 
Head of PAA 


PHILADELPHIA.—Lee F. Frey 


(Chrysler), Altoona, was elected 
president of the Pennsylvania 
Automotive Assn. at its annual 


meeting here recently, Vice-presi- 
dents named are: 

John H. Gardner, Upper Darby; 
R. C. Jones, Reading; Guy Wood- 
ward, Washington; S. H. Parker, 
Pittsburgh; and R. W. Frantz, 
Wilkes-Barre. 


DETROIT.—An example of team- 
work between dealers and the ra- 
tioning board, Wayne County 
(Detroit) expects to release its 
three-month quota of 3,200 new 
cars by May 10 to meet the demand 
from eligible buyers, Board Chair- 
man Casper J. Lingeman declared 
last week. 

The Wayne County board started 
Apr. 29 issuing certificates on May’s 

|portion of the three-month quota, 
) and will continue to release cars 
'as long as applications pour in and 
{the quota lasts, Lingeman said. 
| He said the board has no intention 
‘of tightening up on its present 
| policies, nor will it attempt to dis- 
' courage applications. 
| “If our three-month quota is 
| exhausted by May 10, as we expect 
at the present rate,” he said, “we 
will. notify the state board. If 
| there are unfilled and approved ap- 
plications, perhaps they will take 
some cars out of the state pool. 
If we get no more, the applicants 
will have to wait until the next 
quota.” 

The determination to issue cars 
until the present quota is exhausted 
came after a conference with 
Arthur H. Sarvis, state rationing 


Asks Dealers 
Be Named 
Scrap Agents 


WASHINGTON. — Rep. B. J. 
Gehrmann of Wisconsin has intro- 





duced a plan, submitted by E. R. 
Princeton of St. Croix Falls, Wis., 
whereby automobile dealers would 
be used to gather and salvage 
scrap materials, especially their 
own worn-out cars and trucks. 

Princeton, for 32 years an auto- 
mobile dealer, originally submitted 
his plan, titled “A Synopsis of a 
National Unified Plan of Reclama- 
tion of Scrap Materials and Free- 
ing Automobile Dealers Stocks,” to 
Donald M. Nelson, chairman of the 
War Production Board. 

The plan advocates the appoint- 
ment of car dealers as local dis- 
trict reclamation agents, to sup- 
plement the _ salvage problem, 
thereby aiding not only the na- 
tional scrap drive but also provide 
dealers with additional revenues 
to make up for new-car losses. 


Nugent to Talk 
To Mo. Dealers 


ST. LOUIS.—Rolf Nugent, chief 
of the Automobile Rationing Sec- 
tion of OPA, and Ray Chamberlain, 
executive vice-president of WNa- 
tional Automobile Dealers Assn., 
will be the principal speakers at 
the fourth annual convention of the 
Missouri Automobile Dealers’ Assn., 
to be held here May 15. 

Although the convention will be 
confined to a one-day session, the 
largest attendance in the organi- 
zation’s history is expected. The 
matter of permitting other than 
members to attend is being dis- 
cussed, according to Joseph A. 
Schlecht, secretary-manager of the 
association. 


ESAMA Changes Date 


ALBANY.—Date of Annual Meeting 
of the Empire State Automobile Mer- 
chants Assn. has been changed to May 
19-20 in Syracuse. 





ee 





PARTICIPATING in the drive sponsored by NADA to recruit a battalion 
of automobile trained mechanics and other personnel for the Army Ordnance 
Corps, are these top-ranking automobile men pictured here at a recent meeting 


in San Francisco to spur enlistments. 


California Buick distributor; W. S. 
Earle C. Anthony, Inc., and Earle C. 


Left to right, Charles S. Howard, 
Venn, Northern California manager for 
Anthony, California Packard distributor. 


Volunteer enlistment headquarters were at the Motor Car Dealer Assn. head- 


quarters here in San Francisco. 


opnerenmereeenees AUTOMOTIVE NEWS, MAY 4, 1942 3—( 232) 
Detroit Sees Release 


Of Quota by May 10 
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chief. About 700 applications piled 
up while the policy was being 
settled. These will now be passed 
on by the board. 

* * 


Boston Dealers See 


Hope for Future 

BOSTON.—For the first four 
weeks of April, the Boston ration- 
ing board released 35 new cars 
from a group of 65 applications. 

Massachusetts State Dealers 
Assn. held a meeting Tuesday at 
which President E. G. Fitzhenry 
outlined the new rationing rulings 
and the details of RFC legislation 
to ease the situation for the deal- 
ers. Copies of the regulations and 
the new law were given to the 200 
dealers present, and they felt more 
optimistic over the future. 

s - 


Neb. Sees Car Quota 


Sold in May 

LINCOLN, Neb.—Grant McFay- 
den, head of automobile and tire 
rationing, in cooperation with Ne- 
braska automobile dealers, has 
ironed out difficulties connected 
with new-car rationing, so that 
practically the entire automobile 
quota will be sold in May. 

Applications now coming in. Ex- 
pected that truck situation will be 


eased. 
* * @ 


Chicago Releases Rise; 


Applications Still Low 


CHICAGO.—During the first 17 
days of April, applications for new 
cars totaled 341, of which 275 were 
granted in Chicago, as against a 
quota of 650 for the period. The 
conclusion is that the local ration- 
ing boards have liberalized their 
policy of releasing new cars and 
that applications still trail quotas 
to a considerable degree. 


Especially significant is the 
story of the three-day period of 
Apr. 15-17, when applications 


amounted to 137 and releases to 
103, a sensational stepping up in 
the rate. 

* ¢ & 


Milwaukee Rations 


150 Cars in 2 Months 


MILWAUKEE.-— Milwaukee 
county, with a three-month quota 
of 671 new cars, had rationed 150 
cars from the start of rationing to 
Apr. 24. The number of applica- 
tions on hand is not available. 

Local dealers continue critical of 
the slow rate of rationing by Mil- 
waukee county’s two boards. 

s* *¢ ¢& 


Columbus Releases 
Most of Quota 


COLUMBUS, O.—With a quota 
of 125 cars for April, 105 cars had 
been released to Apr. 22, with ap- 
proximately 15 percent of the aa 
cations received being refused, and 
17 applications still being consid- 
ered, according to M. A. Pixley, 
coordinator for the rationing board 


Pa. Still Drags 


HARRISBURG, Pa. — Pennsyl- 
vania has issued 1,272 certificates 
for new car purchase, covering the 
period March 2 to Apr. 23. For the 
entire three months, the quota is 
10,205. 


Chris Sinsabaugh’s ‘‘Sparks’’ column 
is read b th 
industry. 


y e ‘‘wide-awake”’ in 






















Okay to Reprint 


Anthony Ad 

Automotive News’ reprint of 
Earle C. Anthony’s, Inc.’s “Cy- 
rus, You Can Say That Again” 
ad (page 6, April 20) swamped 
the Cailfornia Packard distribu- 
tor’s office with letters and tele- 
grams from dealers seeking per- 
mission to use text of the ad. 

Earle Anthony, head of the 
Packard firm, telephoned Auto- 
motive News from Los Angeles 
last week asking it to convey to 
readers that the ad is not copy- 
righted and therefore may be 
used by any dealer, with his 
own name signed, of course. 
Anthony’s only stipulation is 
that the text of the ad not be 
changed, 
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Should Auld Acquaintance Be Forgot? 
(r OF sight, out of mind seems to apply to the dormant 
automobile industry so far as its fair weather friends 
are concerned. Production has stopped, car advertising is 
negligible, most of the key merchandising men have been 
converted” to war jobs within the industry, leaving only 
a corporal’s guard in the sales departments at the factories 
to carry on. The latter are fighting a desperate rear-guard 
action to save the gallant little army of dealers entrenched 
in their own Corregidor, determined to stick it out to 
the end and having faith in their ability to do so. The 
factory rear guard is doing its best with its field staffs in 
a co-operative way, advising dealers as to the development 
of their service business and finding sidelines that can be 
profitably marketed. Recent reports show that this 
factory-dealer cooperation has brought many service dollars 
into the retailers’ tills. 

_ We are writing this editorial with that rear guard in 

mind, for the executives in the car plants must be lonesome 
in this spring period which used to be the zenith of their 
sales activities in normal times—they miss the friends 
who used to call on them. 
_ There are some who realize this. One case we have 
in mind is the publisher of a prominent daily newspaper 
who called in his national advertising manager. “The 
automobile industry always has been a good friend of 
ours,” he said. “We mustn’t forget it now just because 
it’s inactive. I want you to resume your monthly visits 
to Detroit. See our old friends at the factories and in 
the advertising agencies. Don’t try to sell them any 
advertising, but keep up your contacts and friendships. 
Remember, all wars end.” 


Another Golden Goose Threatened 

EYOND peradventure of a doubt it was instalment 

buying that made the automobile industry the giant 
it was before Hitler threw the switch that shunted it 
onto a sidetrack so the former manufacturers of motor 
cars had to convert 100 percent to the production of 
war materiel. In those pioneer days we like so much 
to talk about, only the rich could buy an automobile, and 
they had to pay cash. No wonder it used to be called a 
“pleasure car!’’ Then came time payments a decade or 
more later. Also the used car trade-in. But the big 
problem had been solved. The motor car could be bought 
on time and anyone who wanted one could get it without 
much strain on the family pocketbook. , 

The needs of Mars have changed the old picture. We've 
got to pay for our gunpowder, and we have got to guard 
against inflation that threatens because of the flow of 
gold into pockets used only to silver. Therefore, as a 
precautionary measure, government has clamped down on 
time payments. Unquestionably, this will padlock the 
treasure chests of the — finance companies which 
have made the automobile industry what it is, but will 
it bring about the results Leon Henderson is after? 
Human nature being what it is, we doubt if John Q. Public 
will stop buying on time—some way. Will the established 
finance companies be put out of business and possibly 
succeeded by local banks which long have sought to cut in? 
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The man from Mars stopped in 
front of the big top marked, 
“United States of America, The 
Greatest Show on Earth,” and 
listened to the tall man, with the 

high hat, and the 

WILL WAR red and_ white 

END stripe pants, who 
DEC. 8RD.? W325 slapping the 
canvas and bark- 
ing, “Here it is! The greatest 
system of government on this or 
any other planet! High wages! 
Everyone employed! Profits for 
industry! Make all the money you 
can! (Aside, we'll take most of it 
away from you before you get a 
chance to spend it!) Everyone 
happy because they have a lot of 
money to handle, for government 
giveth, but government taketh 
away! See all the other shows 
on earth but you will come back 
to this, the greatest show on earth, 
and admit that it is actually the 
greatest show on earth!” 
* * oe 


My good friend and partner in 
another venture, Senator Arthur 
Capper of Kansas, rarely says very 
much and never very loudly, but 
I notice that when he does speak he 
says what we in America refer to 
as a “mouthful.” For example: 
Last week he said, “It is high time 
for the Administration to give 
some consideration to the problem 
of having some industries and 
business left on which to levy 
taxes for the hundred and more 
billions of dollars needed for the 
war effort!” That will appeal to 
most of us having no war contracts 
as being worthy of some very 
serious consideration. 


I listened to every word of the 
President’s speech and I have 
since read the paragraph on the 
$25,000 limitation on income. So 
far no one has been able to tell me 
whether this refers to income by 
an individual from every source, 
or whether simply from gainful 
employment. Not that it matters 
much to me or I imagine to most 
of my avid readers among the dis- 
tributors of motor vehicles in this 
year of our Lord, 1942. 

cs * = fs 

A week ago, before the Adcraft 
Club of Detroit, Professor Ed Hall, 
who in 1935 predicted the start of 
World War II in September, 1939, 
stuck his neck all the way out in 
predicting the end of the present 
conflict by Dec. 3, 1942. He also 
predicted a big piece of news that 
would change the course of Ameri- 
can history for this coming Sun- 
day, May 3. I am writing this on 
April 30, and you will not be read- 
ing it before May 4, so you can 
test the accuracy of his war’s end 
prediction on what happened 
yesterday. I hope the professor 
does as well as I did in my last 
column, predicting who would be 
elected the following week as the 
new president of Packard. He was. 

* * * 


It begins to appear that a sane 
and practical system of rationing 
new automobiles is being put into 
effect just as Automotive News 
hoped and predicted it would be as 
soon as our dealer readers made 
their voices heard in Washington 
where they counted. Whether we 
said it or not, we never doubted 
for a minute, the honesty, sincerity 
or capability of the men at Wash- 
ington who were issuing the 
orders. We did, however, continue 
to point out the futility of the too- 
strict rationing orders. From let- 
ters and wires received from our 
readers, we know they followed 
our suggestions. Washington soon 
learned there was a central clear- 
ing house of dealer help and in- 
formation represented by a modest 
little weekly publication known as 
“The Newspaper of the Industry.” 
I say this with a flourish of the 
plumed hat toward the AN editors 
and correspondents, who did an 
outstanding job. Take a_ bow, 


gentlemen! 
* * t 


Late bit of optimistic news is 
that GM will go on Columbia’s 
coast-to-coast net-work for a full 
hour show, broadcast every week 
(probably Tuesday evenings) from 
a different army or navy camp. 
Show called, “Cheers From The 
Camps,” will feature talented serv- 
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Pay Up 

The automobile dealers of the 
United States have been kicked 
around and knocked from every 
angle and I thought it about time 
someone put in a good word for 
them. I think their reaction to the 
car rationing program set up by 
OPA has been taken and abided by 
with the greatest of spirit and I 
doubt very much if you could find 
another group of men in any other 
industry in the United States with 
the same dollar investment that 
would take what they have taken 
and still come up smiling. 

I think it is remarkable the way 
the automobile dealers have met 
their obligations and paid up bills 
in the face of the disastrous 
threat of being put out of business. 
On Jan. 1, 1942, my accounts re- 
ceivable with automobile dealers 
throughout Southern New Jersey 
amounted to $18,000. This entire 
amount has been paid with the 
exception of one small account 
which was forced to close its doors 
due to inadequate capital to carry 
on. 

I can assure you this would not 
be possible if any other group of 
merchants we have contact with 
had their stock been frozen and 
sales curtailed in the same com- 
parison as the automobile dealers. 
—Frank Kearns, Kearns Auto 
Radio Service, Atlantic City. 


Agrees 

May I offer congratulations on 
your editorial in the top righthand 
corner of your Apr. 13 issue. 

I certainly agree with your way 
of thinking that it would be far 
wiser to scrap the entire new-car 
rationing program so that dealers 
could stop their fixed new-car over- 
head—and all who wish to could 
then liquidate.—Ray Chapman, 
president, Jacksonville Automobile 
Dealers Assn., Jacksonville, Fla. 


Leases 

I would appreciate your advising 
me by return airmail the name of 
the case, the date, and the court in 
the State of New York wherein an 
automobile dealer’s lease was can- 


icemen at each camp, with special 
features to tie-in the folks back 
home. The idea was Henry T. 
Ewald’s brain-child and appears to 
me to be a natural that will prove 
a sound investment in good-will 
for General Motors.—G.M:S. 





celled because of the war emer- 
gency. This case was reported in 
one of your issues from four to 
six weeks ago. Frank M. Helm, 
Helm Chevrolet Co., Modesto, Calif. 
Eprror’s Note: The decision 
was handed down by Justice 
Harold J. Crawford in Municipal 
Court in Elmhurst, Queens, Long 
Island, N. Y., in the case of 
Hannan Sales and Service, Inc., 
43-12 Queens Blvd., Long Island 
City, N. Y., on March 24, 1942. 


No Help 


I notice your remarks about fac- 
tory help. Out of all the bally-hoo 
that has been published in the 
papers, absolutely nothing has been 
done up to now to help the dealers. 
The government has not done any- 
thing yet except to freeze what 
little we have to sell, and buying 
the tires and cars back at cost is 
certainly no help. Who can stay in 
business doing this kind of stuff? 

If the government will pay us 
the loss for doing this and buy the 
cars any time at full retail price, 
we have nothing more to say, but 
it is very unfair to automobile 
dealers for the government to 
freeze what little we have to sell 
without paying us for the loss for 
so doing. The rationing order is so 
full of restrictions that almost 
eliminates everybody from being 
eligible. 

As to the car manufacturers, 
they have not done anything what- 
ever to help the dealers. We are 
left high and dry. 

We have been in the business 27 
years and this is the hardest time 
to pay expenses we have had in 
that time. If the factory would give 
some real help by allowing a much 
better discount on parts during the 
duration, which they could very 
easy do, it would help us very much 
to stay in business. 

We should be allowed to sell cars 
we have at the rate of 10 percent 
per month, tires 5 percent per 
month. This would give the dealers 
great help also—C. H. Rawls, 
Rawls Motor Co., Raleigh, N. C. ] 


Coming Events 
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(Netherland Plaza). 
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ne way Studebaker 


iS helping its dealers secure 
proft table service business 


HAT Studebaker “More Mileage” em- 

blem you see above is the symbol of an 
aggressive service campaign that Studebaker 
dealers all over America are conducting. 


It’s a campaign based on a sound business- 
producing idea—namely, that people want to 
save gas, save tires, save their cars. 


This campaign makes every driver of a car 
in every community a Studebaker service pros- 
pect because the Studebaker “More Mileage” 


Ua TGs. 





program is being vigorously and consistently 
publicized nationally on the radio and through 
timely, factory-prepared mailings. 


And, as a result, Studebaker dealers who tie 
in with the campaign intensively are getting 
more and more profitable service business 
right along. 

This effective “More Mileage” campaign is 
just another example of the solid support the 
Studebaker factory is consistently giving to 


fst sill 


the entire Studebaker dealer organization 


during these extraordinary times. 


Today, for the sixth time in a national emer- 
gency, Studebaker plants are engaged in the 
production of war equipment on a large 
scale. Studebaker engineers, production exec- 
utives and craftsmen are doing everything in 
their power to help assure America’s victory. 
We at Studebaker are proud of our assign- 


ments in the arming of our United States. 


[i ) 
Studebakers G0th Anniversary 


STUDEBAKER... THE GREAT 


asSS2 +1942 
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Liberized Rationing 


Rules Are Issued 


(Continued from Page 1) 


Informally, it was stated at 
OPA that the feeling there is 
that rationing boards throughout 
the country thus far have “done 
a damned good job” under trying 
circumstances and unforeseen 
handicaps. These groups of un- 
paid volunteers, it was stated, 
will now reap a reward, for it is 
realized that fundamental re- 
sponsibility for the fairness and 
success of the rationing system 
rests here in Washington, and 
that the local boards will be able 
to base their judgment of eligi- 
bility on facts outlined in the 
revised regulations and not on 
guesswork. 

It was admitted at OPA that the 
appointment of nine _ regional 
supervisors for new car rationing 
is under study, but no estimate 
could be made of when action 
might be taken. The suggestion is 
based on the belief regional super- 
visors would be able to speed up 
appeals and otherwise expedite the 
functioning of the ration system. 

701 Revised Completely 

The new amendment revises 
completely Section 701 of Auto- 
mobile Rationing Order No. 2A 
which requires an applicant to 
prove that he needs a new passen- 
ger automobile before a local ra- 
tioning board may issue a certifi- 
cate. The applicant must. still 
prove that he needs a car to carry 
on efficiently essential civilian serv- 
ices or war work, but the standard 
of need has been simplified and 
relaxed. 

An eligible applicant may estab- 
lish need for an automobile by 
meeting any of the following con- 
ditions: 

That he must travel quickly 
and would be better able to do so 
by automobile than by other 
means of transportation; 

That he must transport passen- 
gers or heavy bulky tools or 
materials; 

That without a car he would 
have to walk at least three miles 
in going to and coming from 
work; 

That he would have to spend 
at least 1% hours in going to 
and coming from work without 
a car, and could save 45 minutes 
by using one. 

Other Qualifications 

That his work is arduous, or 
his hours unusually long, or that 
he must travel late at night; 

That local transportation serv- 
ices are over-crowded; 

That his physical condition 
would make it a hardship for 
him to walk or to use public 
transportation facilities; , 

That he clearly needs an auto- 
mobile because of other unusual 
circumstances. 

That the automobile is needed 
primarily for the transportation 
of officers, employes, or agents 
of the applicant who otherwise 
meet one of the above standards. 

If the applicant fulfills one or 

more of the above conditions, he 
may qualify for a new car purchase 
certificate by showing that he does 
not already have an automobile 
adequate for his purposes. A 
board may decide that a car is in- 
adequate if: 

(a) it is a 1939 or earlier model; 


(b) it has been driven more than 


40,000 miles; 

(c) it has been rendered un- 
serviceable by fire, collision or 
otherwise; 

(d) it is not reliable enough for 
the services it is to perform; 

(e) demands upon the applicant 
for the specified services have in- 
creased to such an extent that he 
needs an additional automobile to 
render such services. 

Cites Small Number 


Commenting on the objectives of 
the new amendment, Henderson 
said: 

“When automobile rationing be- 
gan there were some 535,000 new 
passenger automobiles in the hands 
of dealers, distributors, and manu- 
facturers throughout the United 
States. It was then and still is our 
policy to distribute the major part 
of these cars—roughly 400,000 of 
them—during the first 12 months of 
the operation of the rationing sys- 


tem. The remainder—about 135,000 
—have been earmarked as a re- 
serve pool to meet military and 
essential civilian needs thereafter. 
“We are fully aware that the re- 
serve pool is pitifully small to meet 
our needs after March, 1943. Re- 
quirements of the military services 
for passenger automobiles will in- 
crease next year. Police services 
must be expanded in certain areas, 
and thousands of additional cars 
will be necessary to transport 
workers to defense plants now 
under construction. In addition, 
we will have to replace automobiles 
that will be worn out or wrecked in 
important civilian services. 


Reasons for Speedup 
“Nevertheless, two primary con- 
siderations make it appear desir- 
able to distribute the major part 
of our passenger car stock over a 
relatively short period. 

“First, even though a serious 
scarcity of automobiles is in 
prospect due to the stoppage of 
production, the present stock of 
automobiles is taxing our storage 
facilities. Reduction of this stock 
will release warehouse space 
badly needed for storing other 
commodities. 

“Second, automobiles depreci- 
ate in storage even under the 
most favorable storage condi- 
tions. Some deterioriation is 
bound to occur with the passage 
of time. The rate of deprecia- 
tion is greater where the condi- 
tions of storage prevent occa- 
sional starting of motors and 
movement of cars. When auto- 
mobiles are stored in open lots 
exposed to the weather, as is now 
the case in some areas, deprecia- 
tion is rapid unless exceptional 
precautions are taken. 


Slow Rationing Admitted 

“The present amendment to the 
new automobile rationing regula- 
tions results from reports received 
recently from state rationing ad- 
ministrators which indicate that 
new passenger automobiles are now 
moving at about 40 percent of the 
quota rate. By relaxing the age 
and mileage requirements for 
trade-ins, and by _ establishing 
relatively liberal tests of need, this 
amendment undoubtedly will in- 
crease the flow of cars into the 
hands of eligible buyers. 

“There are, however, other fac- 
tors which have held up the move- 
ment of automobiles. Some eligible 
persons who need to replace their 
cars are not doing so because they 
believe it to be unpatriotic. 

“To such people, I would like 
to say that there is nothing un- 
patriotic about replacing a car 
which is used to perform essen- 
tial services and which would 
have to be replaced next year 
or the year after. To the extent 
that we can equip those who need 
automobiles for the performance 
of essential services with the best 
available transportation, we will 
be cutting costs of storage and 
reducing next year’s automobile 
requirements. Those who obtain 
new automobiles under the ra- 
tioning program have, however, a 
special responsibility for using 
their cars sparingly, for driving 
slowly and carefully, and for 
keeping their automobiles and 
tires in the best condition pos- 
sible.” 

May Use Up Reserve 


Except for replacement of un- 
serviceable cars operated by public 
agencies, for which non-quota cer- 
tificates may be issued, the local 
rationing boards are required to 
limit the number of certificates 
issued to the quarterly quotas 
established for each county. Local 
boards may, however, apply to the 
state rationing administrator for 
additions to their quotas from the 
state reserve which has been estab- 
lished by the Office of Price Ad- 
ministration, and the state admin- 
istrator in turn may request the 
OPA to supplement the state re- 
serve. 

The amendment to the New 
Passenger Automobile Rationing 
Regulations does not change the 
list of eligible services. 


For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word in 
Edgewise.”’ 


“Where do we go from here, boys? 


So many people have been asking us this lately we think we 
should answer the question publicly. May we say that TOUGH 
TIMES ARE *‘OLD STUFF’’ TO US. We sold the Ford car 
pictured above just 30 years ago and we expect to be here after 


the war to sell many more. 


We're not shedding any tears over the present state of the auto 
business. Our FIRST concern is to see the U.S.A. lick the Japs 
and the Nazis .. . and we're proud that the automobile business 
is in a position to do so much toward blasting them to defeat! 


We've weathered one World War and two major depressions. In 


the last depression our sales dropped 80% . 
to maintain our high standards of service and the loyalty of the 
peeple of New Kensington carried us through. So we're staying 
on the job NOW. WE'RE GOING TO KEEP 'EM ROLLING, 
not only for our Ford owners but for ALL owners whose cars are 


esscutial to winning this war! 


Our supervisors zre already back in the shop . 
assuming responsibilities they had years ago. So when you come 


. . but we were able 


Seated from left to right—Joseph Ackley, Vice Presi- 
dent and Manager, Tarentum Branch, Fred I. Lyle, 
President and Kenneth B. Walley, Secretary and Treas- 
urer of the Greenwald Auto Co. 


In 1913 the Greenwald Auto Company sold just 25 
cars. One of these... the RACY mode] shown above 
... is still operating on the streets of New Kensington 
... tangible evidence of the unusual qualities which have 
marked Ford cars from the very first 


A Word of Caution: 


Proper care of your car is YOUR responsibility, too. Don't wait 
until something goes wrong before you bring in your car. 


Porm 


the habit of coming in regularly for periodic check-ups. Give us 


. mm overalls... 


in for service you can be mizhty sure you ll get conscientious, 


expert attention. 


And with your help again we know we'll be 


able to continue giving you the sarre efficient service the people 
of New Kensington have learned: to expect from The Greenwald 


GREENWALD AUTO CO. 


Auto Company. 


721 Sixth Avenue 


A TIP to other dealers. 
Fred I. Lyle, president of Greenwald 
Daily Dispatch, Sopeeeting 
able to provide them wit 


Dallas Dealers 
Urge Release 
Of Pool A Cars 


DALLAS. — Protesting paralysis 
of war effort due to car rationing, 
the Dallas Automotive Trades 
Assn. has wired President Roose- 
velt and congressmen urging that 
Pool-One cars be released imme- 
diately for unrestricted sale. 

“It is felt that if all cars in Pool 
One are released immediately to 
the general public, there will be no 
stampede to buy on account of re- 
stricted credit terms, the present 
unsettled condition of the used car 
market and rigid rationing of 
tires,” the telegram said. 


“We would further respectfully 
urge that cars in Pool Two be re- 
leased to the public unless the 
government stops the use of badly 
needed freight cars for the defense 
effort in shipping automobiles long 
distances, when local Texas deal- 
ers can supply the same automo- 
biles for use in this small area. 
We can neither sell nor give away 
the cars we are hoarding. The 
government fails to aid or protect 
us. The government should pur- 
chase rationed cars it needs from 
frozen stocks and permit the sale 
of others frozen in Pool One.” 


MADA Moves 


LANSING.—To reduce overhead ex- 
penses, Michigan Automobile Dealers 
Assn. has moved into smaller quarters. 
New address is Room 1616 Olds Tower 
Bldg., Lansing. 


Since the bi 


Phone670 


uto Co. (Ford), 


a chance to correct troubles before they become serious, We 
can save you money—and add thousands of miles to the service 
you will get from your car. 


New Kensington 


question in the public’s mind is whether dealers will remain in business, 
ew Kensington, Pa., ran this ad 
the public that his company intends to stay for the duration and therefore would be 
h eontinued service. 


in the New Kensington 


ODT Urges ‘Pontiac Plan’ 
For Entire Nation 


DETROIT.—The “Pontiac (Mich) 
Plan” for conserving cars and tires 
was given a national sendoff last 
week by the Office of Defense 
Transportation. It will be known 
as the “Michigan Plan.” 


The nationwide campaign will 
include staggering school and 
working hours, including neighbors 
to share their automobiles in a 
system of group riding, and the 
improvement of traffic regulation 
generally to prevent any break- 
down in local transportation facili- 
ties essential to the war effort. 


The drive was begun with the 
sending of letters to the governors 
of every state and to the mayors 
of every city of 10,000 or more 
population. ODT Director Joseph 
B. Eastman said plans are under 
way to carry the campaign to 
rural areas and smaller communi- 
ties as well. 


Three principal methods were 
set forth for the conservation of 
vehicles, tires and equipment and 
for their more efficient use: 

1—Systematic staggering of busi- 
ness, school and working hours, 
on a community-wide basis. 


2—Group riding in private auto- 
mobiles on a planned neighborhood- 
by neighborhood basis. 

3—Improved traffic regulation 
to bring about more efficient 
movement of private and com- 
mercial vehicles, to expedite the 
movement of workers to war 


plants, and eliminate time-consum- 
ing traffic jams in centers of busi- 
ness and industrial activity. 

“Any breakdown in our local 
transportation facilities, including 
the necessary use of automobiles 
needed to get war workers to their 
jobs, will seriously interfere with 
the war production program,” 
Eastman’s letter declared. 


OEM Orders 
Clearance of 


Junk Yards 


CINCINNATI. — Joseph Murphy, | 
chief of the automobile graveyard 
section of the Office for Emergency 
Management, announced last week 
that junk dealers throughout the 
country were being ordered to clear | 
their yards of all old automobiles 
by June 30 to supply the scrap 
needs of steel mills. 

Fifty percent of the cars must 
be moved to the mills by May 31. 

OEM officials estimated there 
were 20,000 automobile graveyards 
in the country, with an average of 
60 junked cars in each. 


Dodge Is Elected 


NEW YORK.—Cleveland E. Dodge 
vice-president of Phelps Dodge Corp. 
has been elected a director of Be 
Goodrich Co., to succeed Arthur B. 
Newhall, who resigned to accept ap- 
pointment as WPB rubber coordinator. 
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How THE NASH 
“MONTHLY INCOME PLAN” 
BENEFITS DEALERS 


A Statement by Frank R. Pierce 


.. the entire production effort of the Nash- 
Kelvinator Corporation is devoted entirely to 
the building of armaments and equipment for our 
armed forces. 


This is war—and we recognize the fact that 
our first responsibility must be to our country. 


But we have not overlooked our responsibility 
to our dealer organization . . . to the automobile 


retailers whohave loyally represented usin the past. 


And it is to help these dealers through one of 
the most critical financial periods in the history of 


@ the industry that Nash-Kelvinator now presents 


its new “Monthly Income Plan.” 


By providing immediate cash advances of ten 
dollars per month per car, this new “Monthly In- 
come Plan’”’ materially assists the dealer to cover 
the cost of care, protection, moving, storage, 
insurance, and financing expense on the inventory 


of new 1942 Nash cars still in his possession. 


This “‘ten dollars per month per car” cash ad- 
vance is approximately equivalent to the one per 
cent monthly increase in price now authorized by 
the Government on every car in dealers’ stocks. 


Thus the dealer is helped to continue in busi- 
ness—by a plan which covers his out-of-pocket 
expense—while disposing of his cars in an orderly, 
profitable manner under the new car rationing 
order. 


This Plan, we feel, best serves the interests of 
the dealer by giving him the opportunity to realize 
the full gross profit on his investment, and best 
serves the interests of his community by helping 
him to continue in business as a source of sales 
and service. 


It is evidence of our sincere desire always to 
help Nash dealers to the greatest extent possible. 


Brak G eee 


Vice President in Charge of Sales 
NASH-KELVINATOR CORPORATION 
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Firestone is 
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Testing 


Rubberless Tires 


AKRON. — John W. Thomas, 
chairman of the board of Firestone 
Tire & Rubber Co., commenting 
upon the fact that his company is 
now testing several rubberless tires 
upon which it had been experi- 
menting for several months, 
warned last week, however, against 
over-optimism on the part of 
American car owners. 


“I want to emphasize,” said 
Thomas, “that while some of our 
developments appear encouraging, 
this should not be interpreted to 
mean that they are as yet con- 
sidered of practical value. Whether 
or not they will afford any relief to 
car owners, only time and tests 
can determine. 


“The rubber industry would be 
remiss in its duty to civilian car 
owners if it failed to pursue to the 
utmost every hopeful avenue that 
might lead to keeping civilian cars 
running, even at drastically re- 
duced speeds. However, we must 


not let wishful thinking and pre- 
mature information tempt us into 
using our present tires unduly in 
the hope that replacement tires 
will be made available when nor- 
mally required. 

“Even if satisfactory rubberless 
tires can be developed, it must be 
remembered that it would doubt- 
less take some months before they 
could be made in _ appreciable 
quantities.” 

Thomas also cautioned against 
expecting synthetic rubber tires for 
civilian uses. He pointed out that 
according to information issued by 
the Office for Emergency Manage- 
ment, a battleship required as 
much rubber as 17,000 tires; a 
medium tank requires as much 
rubber as 124 tires; and tires on 
flying fortresses are five times as 
large as ordinary tires. In addi- 
tion, guns, trucks and all other 
army vehicles require enormous 


xk 


Why This ““VICTORY ” 
Tire and Wheel Lock 
Means QUICK PROFITS 


REGARDLESS OF THE TYPE OF LOCK YOU 
NOW HAVE, here’s a lock that you can sell to 


four out of five car owners. 


It’s being done! 


Here are many reasons for our tremendous volume 
of repeat orders from dealers everywhere: 


1. Popular Price 


NUT TYPE 


eo 


STUD TYPE 


ea 


LOCK 


The 
Wheel Lock retails for only 
$3.45 per set. 


Victory Tire and 


2. Perfect Balance 

This is the only lock we 
know of that will not unbal- 
ance 
shimmy. 


3. Locks Front 


the wheels or cause 


Spindle Nut 


It provides a method of 
locking the front spindle nut 
as well as the wheel to the 
brake 


drum. This gives it 


double locking protection. 


4. Exclusive Locking Combination 
There are many different combinations so that the 
key will only fit the set intended for. 


5. Installed in a Jiffy 


The Victory Tire and Wheel 


installed in five minutes. 


Tire thefts are on the 
owner is a prospect for tire protection. 


Lock can be 


increase. Every car 


Motorists 


everywhere prefer the VICTORY TIRE & WHEEL 


LOCK. 


Get Your Share—wWire or Write TODAY 


Tell the Victory Tire and 


Wheel Lock story and you'll 


sell every motorist quickly and get a quick profit for 


yourself. 
yours be! 


Our repeat order business is enormous—so will 
Wire or Write your order TODAY! 


Discount—40%. F.O.B. Chicago, Illinois, cash with order. 


Furnished one dozen in attractive display carton—$24.84. 


VICTORY TIRE AND WHEEL LOCKS are available for 
ALL CARS, including Dodge Trucks, Ford Model A % ton 
and all Chevrolet Commercials, except 1% ton. 


In ordering please specify 


make and year of cars or 


trucks for which locks are desired. 


FOLEY Products 


Dept. 


1312 S. Michigan Ave. AN 


2 Chicago, Il. 
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amounts of rubber for the tires 
upon which they move. 
“Therefore,” said Thomas, “car 
owners should not expect any re- 
lief from this source. If relief 


|comes, it will be doubly welcome. 


But until it can be assured, it is 
the duty of every American to act 
upon the assumption that his 
present tires must last him for the 
duration.” 

+ * * 


Ford ‘Rubberless’ Tires 


Going to Army 

DEARBORN.—E. C. McRae, of 
the Ford Motor Co. engineering 
laboratories, in an interview with 
Russ Symontowne, of the Chicago 
Tribune Wire Service, states that 
Ford’s new “rubberless” tires are 
going on Army equipment that is 
moved at most only a few miles a 
year. 

“We have made good _ usable 
tires with less than one-fifth the 
standard amount of _ rubber,” 
McRae admits, but adds, “I am 
certain these are not going on pri- 
vate cars, at least for a long time 
to come.” 


“Fully 75 percent of the rubber 
now in government use is being 
wasted,” said McRae. “By that, I 
mean it is unnecessary and not 
being used. Take a certain type 
of field artillery employed in 
guarding fixed positions. It takes 
12 tires to support that gun and 
they carry 80 pounds of air. 


“At present the tires on this gun 
are standard—chock full of good. 
live rubber. But that gun may not 
roll 10 miles in a year. At present 
the gun is tying up an enormous 
amount of rubber badly needed 
elsewhere. Our immediate problem 
is to design a tire which will sup- 
port the gun with a proper air 
pressure and have just enough 
rubber tread to get it from one 
place to another when necessary.” 


“NADA 


(Continued from Page 1) 


activities. For example, most 
people will not buy cars until they 
feel assured that they are going to 
have adequate tires. Another ele- 
ment is the rationing of gasoline 
which is starting in a few days in 
17 Eastern states and the District 
of Columbia, where one-third of 
the automobiles of the United 
States are owned. There also is 
some talk of this gasoline ration- 
ing being extended to other parts 
of the country, particularly the 
Pacific Northwest. 


“I am sure that it is the desire 
of OPA to move the entire stock 
of frozen cars by March 2, 1942. 
But if they do this it will mean 
that they will have to go beyond 
the bounds of mere rationing. They 
will really have to get behind this 
situation as a sales organization 
and do a real selling job to the 
public, by meeting and surmount- 
ing all of the points of sales re- 
sistance that now stand in the way 
of the complete success of the pro- 
gram. 


“In this connection I feel that it 
is pertinent to refer to a recent 
statement made by Price Adminis- 
trator Leon Henderson, who said, 
‘Some eligible persons who need to 
replace their cars are not doing so 
because they believe it to be un- 
patriotic. To such people, I would 
like to say that there is nothing 
unpatriotic about replacing a car 
which is used to perform essential 
services and which would have to 
be replaced next year or the year 
after.’ 


“NADA will, of course, co-operate 
with OPA to the limit and give all 
possible help. Naturally, we want 
to see this stock of cars moved out 
into the hands of those who are 
entitled to buy them. But I believe 
this will only be accomplished 
when OPA takes off its coat and 
gets right down to a real sales 
campaign, rather than depend on 
rationing alone to bring about the 
desired results.” 


Price Ceiling Up 5% 
On Original Tires 


WASHINGTON. Maximum 
prices on “original equipment” 
tires and tubes for automobiles and 
trucks have been established by the 
Office of Price Administration, 
allowing 5 percent increases over 
1941 price levels. 


Buy War Bonds and Stamps. Keep 


America safe. 


DELIVERY OF the first synthetic tires, 


ne 


for testing purposes, for the 


Public Service buses of New Jersey has been made by United States Rubber Co. 


The synthetic rubber tires, 


made of a petroleum derivative, have been put 


into experimental use to meet the severe conditions of actual commercial 


operation. F. C. Burton 
Service, and George Headley, U. 


lef rintendent of maintenance for Public 
7 32 Rubber Co. field representative, watch 


John Nalisnick mount the new tire. 


General Price Ceilings 
Exempt Used Cars 


(Continued from Page 1) 


purchase war bonds; 6. Ration all 
scarce articles that are essential; 
7. Discourage instalment buying 
and encourage liquidation of debts. 

The $25,000 salary limitation and 
the farm-price parity plan, two of 
the President’s proposals requir- 
ing legislation, encountered a wave 
of protest in Congress and leaders 
doubted they would be approved, 
unless Roosevelt built up popular 
support among the masses. 

The general price order is de- 
signed to stabilize the cost of living 
at 1% percent below the present 
level and keep it there for the 
duration. This would help carry 
out, it is believed, Roosevelt’s state- 
ment to American workers that 
“you will have to forego higher 
wages for your particular job for 
the duration of the war.” 

After May 18, stores will be 
required to post conspicuously the 
ceiling prices on about 170 of the 
most important commodities so 
that consumers can see that prices 
charged do not exceed the ceilings. 
The price ceilings for each store 
will be the highest prices charged 
in that store during March, and 
thus the ceilings will vary from 
store to store just as they did in 
March. 

Enforcement: Wholesalers and 
retailers will be automatically 
licensed on May 11, must register 
with OPA at a time to be an- 
nounced later. Licenses are neces- 
sary to do business in the articles 
and services covered by the order, 
can be suspended for 12 months by 
court action for violations. Those 
who buy at higher-than-ceiling 
prices “in the course of trade or 
business,” as well as those who sell, 
will be held responsible for viola- 
tions. 

Sellers must keep records and 
lists of maximum prices; retailers 
must mark important cost-of-living 
articles with maximum prices and 


EIGHT-BALL_ badges to remind 
them of their pledge—‘‘a plane every 
eight minutes’’—adorn clothes of work- 
ers at Goodyear aircraft plant in 
Akron. Here, H. H. Ferrell, foreman 
of the Grumman assembly division, 
pins a badge on Florence Orsmby. 


file lists of maximums with local 
War Price and Rationing Board. 
Housewives may report to the 
boards when they feel they are 
being charged a price above the 
maximum, but regional, state and 
district OPA offices will mainly be 
relied on for enforcement. 


Discounts and Allowances: Must 
allow the customary discounts and 
allowances and the same differ- 
entials to special types of cus- 
tomers as were offered in March. 


Taxes: Old sales taxes and use 
taxes need not be included in de- 
termining the maximum price, if 
they were not included in the price 
in March. Taxes which become 
effective March 31 or after need 
not be included in the maximum 
price, if the seller separately states 
the tax and is permitted by the 
tax law to collect it separately. 

Items on which ceiling prices 
must be posted include those under 
the following categories: 

Gasoline, oil, tires and _ tubes, 
tobacco, drugs, toiletries, sundries, 
apparel, yard goods, food and 
household sundries, furniture, ap- 
pliances, furnishings, hardware, 
agricultural supplies, etc. 


RFC 


(Continued from Page 1) 


important privilege is given dealers 
in that if they are not able to sell 
their cars, trucks and tires at 
satisfactory prices under the ra- 
tioning program, and if they still 
have any of such articles on hand 
on July 1, 1943, they can sell any 
such articles to RFC at full retail 
price. Retail price on new automo- 
biles, as established under the 
OPA, includes 1 percent of list per 
month from Feb. 1, 1942. 


Provision is made in the bill 
that if RFC purchases any auto- 
mobiles, trucks, or tires, it can 
not sell such articles except to a 
regular dealer until August, 1943. 
RFC, therefore, will not be sell- 
ing automobiles in competition 
with dealers. 


In the Senate debate, Senator 
Prentiss Brown of Michigan stated 
the effect of the bill was as fol- 
lows: “If you cannot sell an auto- 
mobile on terms that you consider 
favorable during the 18 months’ 
period, and only 14 months are now 
left, we, the government of the 
United States, will absolutely guar- 
antee you 100 percent of the estab- 
lished and fair retail price plus 
transportation costs.” 


Van Tassel to Bank 


CHICAGO.—J. B. Van Tassel, for 
the past two years business manage- 
ment head of the Chicago Automobile 
Trade Assn., and for many years prior 
to that associated with the Packard 
factory, has joined the City National 
Bank & Trust Co. here. 


Buy War Bonds and Stamps. Keep 
America safe. 
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‘AtS a privilege to take over 


: DODGE DEALERSHIP 


in Atlanta’ 


SAYS A. S. FARRIS, President VICTORY MOTORS, INC. 


Dodge is happy to welcome to its dealer family Victory Motors, Inc., of 
Atlanta, Ga. To Mr. A. S. Farris, heading the just established new Dodge 


d. dealership, Victory Motors is the realization of a long-cherished ambition. 
° 
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ODT Puts Floor, Ceiling 
On Truck Loads 


WASHINGTON. — Moving to 
counteract a rapidly dwindling sup- 
ply of motor trucks in the face of 
increased demands on the coun- 
try’s transportation facilities, the 
Office of Defense Transportation 
last week ordered the trucking in- 
dustry to put its over-the-road 
freight operations on a more effi- 
cient basis. 


The ODT issued three orders 
(General Orders 3, 4 and 5) setting 
up specific wartime rules for com- 
mon carriers, contract carriers and 
private carriers. Compliance with 
both the letter and the spirit of the 
orders, the ODT asserted, is “es- 
sential to the successful prosecu- 
tion of the war.” The new regula- 
tions go into effect June 1. 


The purpose of the orders is 
two-fold: 


1. Elimination of less-than-capac- 
ity loads through a general over- 
hauling of schedules and, in the 
case of the common carriers, out- 
right pooling of facilities. 


2. Conservation of tires and 
equipment through establishment 
of ceilings on overloading and 


Lund Heads 
WPB Labor 


7 e * 

Division 

DETROIT. — Replacing Sidney 
Hillman, Wendell Lund last week 
was named to direct the War Pro- 
duction Board’s labor production 
division. Lund has served as di- 
rector of the Michigan Unemploy- 


ment Commission and secretary of 
the State Administrative Board. 


Other members of the man 
power board, named last week by 
the President are Federal Security 
Administrator Paul V. McNutt, 
chairman; James V. Forrestal, 
undersecretary of the navy; Secre- 
tary of Agriculture Claude R. 
Wickard; Secretary of Labor 
Frances Perkins; Goldthwaite H. 
Door, New York lawyer who has 
been civilian consultant to Secre- 
tary of War Stimson since Janu- 
ary; Chairman Donald M. Nelson 
of the WPB; Maj. Gen. Lewis B. 
Hershey, selective service director; 
and Arthur S. Fleming, a member 
of the civil service commission. 


Each will represent the agency 
to which he is now assigned. The 
commission’s function is to chan- 
nel an adequate number of men 
and women into war jobs. 





Guard Against Sabotage 


DETROIT.—General Motors war pro- 
duction plants throughout the country 
are on guard 24 hours a day, seven 
days a week against damage from 
fires and sabotage, and plans are being 
carried forward for protection against 
air raids, according to H. W. Ander- 
son, vice president in charge of 


personnel. 
‘HOT 


BIG PROFITS item 


SCAT-“RAT” Car Alarm 


Amazing new tire-and-car-cop that 
yells for help by sounding car horn 
whenever car is 
disturbed or tamp- 
ered with. On the 
job, day or night. 
Sells on sight. 
Operation as sim- 
ple as turning ignition on 
and off. Fits any car. 
Installed in ten minutes— 
no holes to drill—nothing 
to replace—nothing to 
wear out. Every car-owner 
a prospect. Thousands in 
use. Immediate Deliveries. 
Suggested list price $1.50 


each. 
6 
DOZ. 


DEALERS 
NET PRICE 

DIRECT—Cash with order. 
Order Today! 


Shipped Postpaid. 


The WOODHEAD Co., Inc. 
Ford Distributors Since 1912 
Minneapolis Minn. 














elimination of hauling by circuitous 
routes. 
Except for certain vehicles which 


are exempt from the regulations. 


because of the nature of the serv- 
ices in which they are engaged, all 
trucks after June 1 will be ex- 
pected to be loaded to capacity on 
the outgoing trips and to at least 
75 percent of capacity on the re- 
turn trips. 

In the cases of contract and pri- 
vate carriers, this would be done, 
in the main through revision of 
shipping schedules. Order No. 3, 
dealing with common carriers— 
firms which offer their facilities for 
public hire—goes a step farther. 


Not only are the common car- 
riers expected to tighten up their 
operations through schedule revi- 
sions but also to pool their facilities 
wherever necessary to carry out 
the provisions of the order. Order 
No. 3 sets up seven possible pro- 
cedures for common carriers. They 
may: 

1, Alternate or stagger schedules. 

2. Exchange shipments or prop- 
erty. 

3. Pool shipments, revenues or 
both. 

4. Jointly load or operate their 
trucks. 

5. Divert shipments, lease equip- 
ment, operate joint terminals or 
pickup or delivery vehicles. 

6. Establish arrangements with 
other carriers for the interchange 
of equipment. 

7. Appoint a joint agent “to con- 
centrate, receive, load, forward, 
carry, unload, distribute and deliver 
property; receive, account for and 
distribute gross or net revenues 
therefrom, or otherwise handle or 
conduct the carrier’s business as 
carriers of property upon just and 
reasonable terms and conditions.” 

Carriers contemplating joint ac- 
tion under one or more of these 
procedures may submit plans to the 
Office of Defense Transportation 
for consideration. No such plan 
may be put into operation, however, 
without the permission of the 
Interstate Commerce Commission, 
the proper state regulatory body 
or the ODT. 

Exempt from the provisions of 
the new regulations are trucks 
carrying explosives or other “dan- 
gerous articles,” farm trucks and 
trucks classified as “special equip- 
ment,” such as those carrying 
mounted machinery. Trucks used 
in the maintenance of public utili- 
ties, those operated exclusively in 
the furtherance of public health 
and safety, and trucks operated 
exclusively in the interests of the 
armed forces are also excluded. 


In the case of the common car- 
riers, trucks not exempt from the 
provisions of Order No. 3 are di- 
rected to eliminate duplication of 
services and to “curtail schedules 
and services to the extent neces- 
sary” to comply with the order. 

In order that shipments will not 
be unduly delayed, the common 
carriers will be required to divert 
to other carriers freight held at a 
terminal 36 hours or at two or more 
intermediate terminals for an ag- 
gregate of 48 hours and to accept 
such diverted freight from other 
carriers. 

Every common carrier is directed 
to maintain operating records “and 
keep such records available and 
open for inspection at all reason- 
=o for investigation by the 


B-W Elects 


Breech President 


ELYRIA, O—At a meeting of 
the board of directors of the 
Bendix-Westinghouse Automotive 
Air Brake Co. here last week, E. R. 
Breech was elected president to fill 
th vacancy caused by the resigna- 
tion of Vincent Bendix. Breech is 
also president of the Bendix Avia- 
tion Corp. 

All other officers of the Bendix- 
Westinghouse Co. were reelected. 
They are S. G. Down, executive 
vic-president; R. L. Morrison, vice- 
president; H. A. Gossner, secre- 
tary; E. R. Palmer, treasurer; 
M. E. Smith, assistant secretary 
and assistant treasurer; W. H. 
Houghton, comptroller. 





enlisted personnel of 
war fronts of 
General Motors, 
conferred with, 
Individual Training, Washington; C. 
and Major Dalls M. Speer, an ae 
Wright Field. Hufstader, who’ll direc 


WwW Hufstader, 


CONCLUDING DETAILS of a huge training program for commissioned and 
the Army Air Forces, looking to the servicing on the 
the world of aircraft engines produced by this division of 
o We Buick general 

left to right, Capt. gona H. a Air Corps Department of 
Operations section, Air Service command, 
t the Buick program, displays a sample 


ae 





salesmanager, last wee 


Edmonds, Buick regional manager, 


sign which will identify “Training Headquarters” in factory service buildings 


converted for the purpose. 


N.Y. Dealers Protest 


‘Baseless Predictions’ 


Special to Automotive News 

NEW YORK.—An end to “base- 
less and conflicting predictions” 
from Washington has been urged 
by local dealers through a state- 
ment by Harry G. Bragg, manager 
of the Automobile Merchants Assn. 
of New York. 


“Since the first of the year,” 
Bragg pointed out, “the entire 
country has been barraged with re- 
ports emanating from Washington 
to the effect that tires and cars 
would be commandeered from pri- 
vate owners; that gasoline ration- 
ing would be imposed on so strict 
a basis as to drive most of the cars 
off the road. Time after time these 


Fisher Body 
Holding Vast 


Training School 


DETROIT.—An employe training 
program, so great in scope that in 
some instances it overshadows the 
actual conversion 
of plants to war 
work, is being 
conducted by 
Fisher Body to 
mobilize all _ its 
manpower as 
quickly as _ pos- 
sible for arma- 
ment production. 

The extent of 
the training pro- 
gram was brought 
out last week by 
E. F. Fisher, gen- 
eral manager, as he disclosed that 
his company’s eventual employ- 
ment on war production is ex- 
pected to be in excess of 75,000. 
Virtually every one of these, he 
said, will have needed special in- 
struction of one kind or another. 
Extensive training programs now 
are in operation in more than 10 
Fisher plant localities involving 
hundreds of supervisors and thou- 
sands of employes. 


Men who haven’t been to school 
in 25 years are back in classrooms 
learning how to use slide rules, 
micrometers, verniers, intricate 
gauges which measure fractions of 
one one-thousandths of an inch, 
and how to read blueprints of war- 
time products. Some of them go to 
school in the daytime and teach 
their employes at night. Some of 
them go to classes which begin at 
midnight and last until 8 o’clock in 
the morning, so that every avail- 
able hour around the clock sees 
facilities for training being utilized. 





E. F. Fisher 


Synthetic Rubber 


Plans Expanded 


WASHINGTON. — War Pro- 
duction Board last week au- 
thorized the Reconstruction 
Finance Corp. to provide pro- 


duction facilities for an addi- 
tional 100,000 tons of Buna 


synthetic rubber, bringing to 
800,000 tons the amount of ca- 
pacity which will be in opera- 
tion by the end of next year. 





exceedingly disturbing reports have 
been subsequently denied.” 

As a “glaring and distracting” 
example of this practice, Bragg 
cited reports on Apr. 22 that the 
gasoline rationing to go into effect 
on May 15 would limit private cars 
to 2% to 5 gallons a week, followed 
by Petroleum Coordinator Ickes’ 
statement that there was no justi- 
fication for anticipating that East- 
ern motorists would be limited so 
stringently. 

“These incidents,” Bragg de- 
clared, “add, not only to the be- 
wilderment of the general public, 
but also to the problems facing 
automobile dealers. The govern- 
ment has frozen nearly half a 
million new cars in dealers’ hands. 
Because of these rumors about car 
requisitioning and drastic gasoline 
rationing, approximately a quarter 
of a million used cars in the hands 
of the automobile dealers have 
been almost as effectively frozen. 

“We wish to protest as emphati- 
cally as possible against this prac- 
tice. Automobile dealers and the 
great mass of the public are will- 
ing to make all necessary sacrifices. 
But they would like to see an end 
of these baseless and conflicting 
predictions of what the future 
holds in store for them.” 


Studebaker Net 
Shows Slight 


Rise in Quarter 


SOUTH BEND. — Studebaker 
Corp. and its subsidiaries in the 
quarter ended March 31, 1942, 
earned a consolidated net profit of 
$207,584 after all charges including 
depreciation, interest on deben- 
tures, amortization of discount 
on debentures and provision for 
federal income taxes (no provision 
required for excess profits taxes), 
equivalent to nine cents a share on 
2,223,116 shares of common stock 
outstanding at the close of the 
period. 


This compares with a net profit 
for the quarter ended March 31, 
1941, of $180,459, equivalent to eight 
cents a share. 

The corporation’s sales in the first 
three months of 1942 totaled $35,- 
690,593, as compared with $12,418,558 
in the corresponding period of 
last year. 


k}| Mr. Sloan reports. 


GM 90 Percent 
On War Work; 
Net Off 64% 


NEW YORK. — With General 
Motors Corp. now 90 percent en- 
gaged on war work, the effects of 
a sharp transition from civilian to 
arms production in the first quar- 
ter of 1942 were revealed in the 
report made vublic last week by 
Alfred P. Sloan, jr., chairman. 

Net income for the quarter was 
$23,229,991, equal after preferred 
dividends to 48 cents a share on 
43,499,641 common shares, com- 
pared with $64,598,237, or $1.44 a 
share, in the first quarter of 1941, a 
reduction of 64 percent in profits. 

Passenger car production ceased 
completely at the end of January, 
“For the quar- 
ter as a whole, nearly 60 percent 
of the corporation’s total outside 
sales represented war materials in 
various categories. This compares 
with 9 percent in the corresponding 
quarter a year ago. 

Net sales for the first quarter 
were $439,336,580, compared with 
$649,192,619 for the 1941 period, a 
decline of $209,856,039, or one-third. 

Net sales of military items 
amounted to $257,479,371 in the 
first quarter of 1942 against $56, 
619,168 in the first quarter of 1941. 
In several important classifications, 
production is several months ahead 
of original expectations, says the 
report. 

An average of 261,381 persons 
were employed by the corporation 
in the first quarter, compared with 
299,549 in the first quarter of 1941, 
but payrolls of $158,756,859 were 
slightly above the $157,786,261 total 
in the comparable period of last 
year. 


DSC to Purchase 


Truck-Trailers 


WASHINGTON.—Plans for the 
purchase of a stockpile of 12,000 
truck-trailers valued at $16,000,000 
from manufacturers whose units 
have been frozen under the auto- 
motive freeze orders, were revealed 
by George Hill, vice-presidnt of the 
Defense Supplies Corp., at the an- 
nual meeting of the Truck-Trailer 
Manufacturers Assn. here last week. 

The arrangement calls for pur- 
chase of the units by the DSC under 
a financing agreement that enables 
the manufacturers to liquidate capi- 
tal frozen in completed units and 
those to be built from inventories. 
This agreement was set up at the 
request of the Office of Defense 
Transportation and the War Pro- 
duction Board. 

ses 6 


Price War Expected 


Under Fuel Ration 


NEW YORK.—Eastern gasoline 
rationing will result in widespread 
price cutting, Sol A. Herzog, gen- 
eral counsel of the eastern states 
gasoline dealers’ conference, pre- 
dicted last week. Herzog’s organi- 
zation represents 90,000 gasoline 
dealers. 


“Rationing of gasoline on a con- 
sumer basis will throw many 
dealers out of business and, I 
predict, will start a devastating 
price war,” Herzog said. 

“With sales limited as to quan- 
tity, filling stations will have to 
rely upon volume of customers to 
show a profit. There will be wide- 
spread price cutting and the effects 
will be calamitous.” 


oO 


‘Dealers : 
the 


Tell Me,” by John 
Munn, 


is an_ open forum for 


expression of dealers’ opinions. 








BRIG. GEN. Ealph Royce 
shown here in 1929 while visiting 
at Akron. 
to test out streamlined airplane tires and Royce selected the 


hero 


right, Robert Iredell, 


streamlined airplane tire; Royce, 


of the recent attack on the Philippines 
William O'Neil, 
At that time General Tire formed a “ 


is 
resident of General Tire, 
y Fleet’ of 
ilots. 


eight planes 
: roft to 


General’s a+ | engineer; O’Neil, holding the first 


A. J. Maranville, design engineer. 
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3 “Make no little plans” 
7 p 

B 

; In flame and smoke and the clamor of machinery 

g 

; around the clock... in self-steeled will, in sweat and 
sacrifice ... America pledges its prowess, purse and 

; prosperity to War—for the greatest good of the greatest 






number, on the greatest scale in history! ... Mars is 






ee ee 


a hard master, exacting a high price, but remember 






~ 


this ...In periods of peril, minutes are magnified, 


~ 






nature responds with new found resources, science 


we 







or = 





gives up its secrets ... the unknown becomes known, 


the impossible possible, the difficult easy, the rare 






commonplace ... And when the All Clear sounds, and 






swords go back to plowshares . . . we will have so 






many means of making more things, more easily, more 






cheaply, so bountifully—that great new markets will 
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open, new businesses take root!... Today and tomorrow 






... make no little plans...” 





In Chicago today is a new newspaper, made of 
no little plans . . . started full speed, fully staffed, 
fully functioning . . . fully suited to the second city of 
the nation .. . accepted with enthusiasm, given more 
support by both the public and business than any 
newspaper ever had! ... Printing more news, reporting 
more fully, without partisanship or angle, keeping 
editorials and policy out of the news columns...heiping 
with expert service departments... entertaining with 


the best features obtainable... The Chicago Sun in 





three months has become a major medium in its market 

. . serving an audience worthy of any advertiser's 
effort ... and serving advertisers successfully! ... 
For Chicago, today and tomorrow, “make no little 
plans” ...and The Sun no small part in your plans!... 


For your own advertising advantage, investigate! 


CHICAGO SUN 


THE BRANHAM COMPANY, National Advertising Representatives 


Atlanta, Charlotte, Chicago, Dallas, Detroit, Kansas City, Los Angeles, Memphis, New York. St. Louis, San Francisco. Seattle 
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Peacetime Officials 


Shift to War Work 


DETROIT.—With war requiring 
many highly specialized services, 
the automotive industry’s huge 
reservoirs of diversified talents are 
providing top-grade men for nu- 
merous war assignments. 

A survey of the companies that 
build passenger cars in peacetime 
shows hundreds of examples of key 
merchandising men being “con- 
verted” to war jobs within indus- 


try, of which the following in- 
stances are typical: 
Buick—W. F. Hufstader, sales 


manager, in charge of war prod- 
ucts training service, assisted by 
Cc. C. Edmunds, regional manager, 
and O. O.. Waller, assistant sales 
manager. S. Rosengren, New York 
district sales manager, has been as- 
signed to the eastern aircraft divi- 
sion; J B. Gauss, Buffalo zone 
manager, to the Detroit diesel 
engine division, and C. L. Alexan- 
der, Chicago district manager, to 
the Melrose Park aviation plant. 
Shifts at Cadillac 

Capittac—C. R. Kirkpatrick, used 
car merchandising manager; H. 
M. Goldhorff, parts merchandising 
manager; R. C. Longhurst, export 
manager; G. E. Mitchell, eastern 
sales promotion manager, are 
among those transferred to ma- 
chinery, materials and tool pro- 
curement; W. A. Houser, general 
parts and service manager, is 
director of a new tank school. 
R. L. Rickenbaugh, merchandising 
manager, and C. H. Betts, assistant 
merchandising manager, are direct- 
ing Cadillac’s war-bond drive and 
working in the war _ production 
labor-management campaign. 

CuevroLeT—J. S. Clark, assistant 
advertising manager, is now in the 
central office war products training 
service, the material supply de- 
partment of which has enlisted 
George Anderson, of the sales de- 
partment. W. G. Lewellen, assist- 
ant general sales manager, is aid- 
ing O. E. Hunt, General Motors, 
vice-president, on war assignments. 
Assistants to Lewellen are H. J. 
Wellinger, formerly Oklahoma City 
zone sales manager, and L. P. 
Olson, ex-assistant national car dis- 
tributor. 

GM Officials Moved 

GENERAL Motors (Central office) — 
R. H. Grant, vice-president in 
charge of distribution, is in charge 
of the Washington Liaison office 
where he is assisted by J. P. Little, 
sales manager of Yellow Truck & 
Coach Manufacturing. John E. 
Johnson, sales manager of the 
Canadian subsidiary, is director of 
the corporation’s war _ products 
training service. Organization man- 


ager of the same service is J. A. 


... has always been our 
slogan...and we practice 


what we promise. 


We promise you, too, 
comfort, unexcelled 
service and unequaled 
value for your money. 


900 rooms with bath, 
circulating ice water 


and Servidor. 
HOTEL 


FORT SHELBY 


DETROIT 


1 € FRAWLEY. Gener Manayer 








Steffy, of the sales section, while 
Allen Orth, of the technical ex- 
hibits department, is in charge of 
material supply. N. K. Haig, for- 
mer fleet sales executive, is assist- 
ant director of the training serv- 
ice. 

O.psmMosite—D. E. Ralston, for- 
mer general sales manager, is 
executive assistant to the general 
manager on war work. R. E. 
Griffin, ex-manager of car dis- 
tribution, is production manager. 
M. T. Murphy, who had charge of 
exhibits and displays, is general 
superintendent of a gun plant. 
J. J .Dobbs, recently general serv- 
ice manager, is gun service man- 
ager. V. C. Havens, advertising 
manager, is also director of the 
Olds’ “Keep 'Em Firing” employe 
program, and Les Carlson, ex- 
publicity director, is in charge of 
defense publications. R. L. Myers, 
formerly an assistant sales man- 
ager, is in charge of production 
control and F. Q. Murphy, who was 
manager of the Atlanta branch, is 
in war production contact work. 

Changes at Packard 

Packarp—Paul Dumas, former 
manager of the customer relations 
department, is now the _ service 
manager of one of the company’s 
two main war products divisions. 
Hugh Hitchcock, advertising man- 
ager, and members of his staff are 
taking leading parts in the direc- 
tion of the Packard “Work to Win” 
and the war-bond sales campaign. 
M. C. Rogers, former sales promo- 
tion manager, is director of the 
production school, and D. H. Ewen, 
of the sales promotion department, 
is director of the visual education 
branch of the service department. 
Former branch sales officials are 
working in test and inspection de- 
partments and in field service jobs 
and one ex-factory sales repre- 
sentative is working on the pro- 
duction line together with several 
former retail salesmen. 

Pontiac—D. U. Bathrick, general 
sales manager, is organizing and 
will direct a war-products service 
training school. G. A. Arnold, cus- 
tomer service department super- 
visor, is in war purchasing, as are 
Milton O’Brien, zone service repre- 
sentative, J. H. Otis, parts and ac- 
cessories head, and W. W. Hill, 
zone car distributor. C. E. Arm- 
strong, of the sales budget depart- 
ment is in war accounting; J. H. 
Baker, chart and display manager, 
is a materials followup man. W. J. 
Mougey, advertising manager, is 
working on special assignments, 
and B. B. Kimball, his assistant, is 
directing Pontiac’s war bond drive. 

Studebaker’s Shifts 

StupEBAKER—R. A. Hutchinson, 
general export manager and presi- 
dent of the Canadian subsidiary, is 
in charge of the company’s Wash- 
ington liaison office. He is as- 
sisted by Courtney Johnson, as- 
sistant sales manager; Jay W. 
Myers, ex-Far East sales repre- 
sentative; W. E. Conway, eastern 
National accounts manager, and 
by G. E. Engelmann, national ac- 
counts manager. Similar work in 
South Bend is done by C. F. Wat- 
son, truck sales manager and A. H. 
Fleck, export sales manager. E. C. 
Mendler, parts manager, and D. O. 
Wilson, general service manager, 
are assigned to the government 
truck production program. 

WILLy’s-OveRLAND—W. A. Mac- 
Donald, who was director of sales, 
is in charge of the bullet core divi- 
sion. A. Frost, ex-district sales 
manager, is in charge of military 
vehicle storage. R. L. Underwood 
used to be the sales department 
statistician and now is office man- 
ager. Three district managers are 
directing sales through Willy’s 
dealers of blackout materials, three 
others are serving as expediters of 
the tool and purchasing divisions. 
Nearly a score of former district 
sales managers and service repre- 
sentatives are working in the Army 
truck service division. 

Chrysler, Ford, Hudson and Nash 
also have numerous key merchan- 
dising men “converted” to war 
jobs within the industry, but their 
names were not divulged. 


Washington Office 
CHICAGO. — Chek-Chart Corp. has 
established an office at 2480 16th St., 
N.W., Washington. 













WPB Okays Tires 
For Heavy Trucks 


WASHINGTON. — War Pro- 
duction Board has made it pos- 
sible to equip heavy trucks pro- 
duced under existing quotas 
with tires and tubes. Amend- 
ment No. 7 to Limitation Order 
No. L-l-a, effective Apr. 25, 
rescinds the prohibition against 
putting tires and tubes on new 
heavy trucks except for delivery 
to dealers. 

It is estimated that approxi- 
mately 5,000 heavy trucks can 
be equipped with tires and 
tubes under the amended order. 
Arrangements have been made 
by the Rubber and Rubber 
Products Branch of the WPB 
to make these tires available. 
Only trucks having a gross 
vehicle weight of 16,000 pounds 
or more are eligible to receive 
tires and tubes under the 
amendment. 

































Eastern Dealers 
Ask Nationwide 
Fuel Rationing 


NEW YORK.—A drive to force 
gasoline rationing upon the entire 
country has been launched by East 
Coast petroleum distributors. 

Commenting last week on the 
campaign, Wiley H. Butler of 
Passaic, N. J., chairman of the 
Atlantic Coast Oil Assn.’s Confer- 
ence, said: “This is everybody’s 
war. It is not just the East Coast’s 
war. We here are helping bear 
shortages elsewhere. Democratic 
government demands that our 
shortages, which are a result of 
war and not sectional differences, 
should be spread out equitably. 
Then war production will not 
suffer.” 

Telegrams sent by the conference 
to congressmen and governors of 
Eastern states asserted: “The gaso- 
line emergency is a_ shortage 
brought about by the requirements 
of national defense. Demand prob- 
lem be treated nationally. Atlantic 
Coast consumers insist that ration- 
ing be equally distributed through- 
out the United States after com- 
plete and immediate pooling of all 
tank cars, pipelines and other 
transportation facilities under Jo- 
seph B. Eastman, defense transpor- 


tion director.” 
* . * 


West Pa. Fuel Tanks 


Reported Overflowing 


PHILADELPHIA.—The EveENING 
BULLETIN said last week it had been 
learned that in the Bradford-Oil 
City petroleum district of Western 
Pennsylvania refineries had filled 
every available tank, tub and vat 
to overflowing with motor fuel that 
could not be distributed. 

The BuLuLetTin quoted refiners as 
declaring that unless something 
were done soon to correct the sit- 
uation they would be compelled to 
pour their gasline back into the 
ground or dump it into the Alle- 
gheny River, in order to make 
room for the new output. 

Meantime, other sources here re- 
ported that they had learned from 
Raplh Davies, assistant to Secre- 
tary Ickes, petroleum coordinator, 
that conversion of an _ east-west 
pipeline within two weeks would 
send 20,000 barrels of crude oil into 
Philadelphia daily. 

* * 












Same Cash Discounts 
Ordered by OPA 


WASHINGTON. — Buyers of 
petroleum products for’ which 
maximum prices are fixed in 
Revised Price Schedule No. 88 


(Petroleum and Petroleum Prod- 
ucts) are entitled to the same cash 
discounts that they received on 
comparable purchases from _ the 
same sellers on Oct. 15, 1941, Price 
Administrator Leon Henderson 
said last week in announcing an 
interpretation of the price sched- 
ule by the OPA legal department. 

For example, Henderson said, if 
a discount of 1 percent for cash 
was in effect on Oct. 15, 1941, on 
sales by a given refiner of gasoline 
to a given jobber, the price on sales 
of gasoline by that refiner to that 
jobber must be reduced 1 percent 
for cash. ; 


Buy War Bonds and Stamps. 
America safe. 
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Dealer cancels 


Gasoline Rationing Eased 
For Eastern States 


(Continued from Page 1) 


will not be necessary under present 
conditions. 

For the 10,000,000 motorists in 
the Eastern Seaboard states, Allen 
had this to say: 

“Everybody probably will be able 
to obtain all the gasoline he needs 
for his minimum requirements,” he 
said. “I guess the worst hard- 
ships will be the inconveniences of 
getting ration cards to buy it.” 

To support Allen’s assertion that 
severity of the rationing program 
has been exaggerated, OPA listed 
these facts: 


1. Even non-essential drivers will 
be allowed seven units of gasoline 
—each unit probably will be around 
six gallons—to be used during the 
period from May 15 to July 1, when 
a@ permanent program will be 
started. A motorist can use his 
quota all at once or spread it over 
the entire period, making vacation 
trips possible. 

Motorists who depend upon their 
automobiles to get to work will be 
allowed all the gasoline they need 
for this purpose—if they can con- 
vince their rationing boards that 
no other transportation is avail- 
able. 

3. Machinery will be set up to 
allow any motorist who thinks his 
ration is unfair to appeal for a 
larger amount. 

4. After July 1, the program will 
be set up in such a manner that 
motorists still will be able to save 
up their coupons for long vacation 
trips. 

Davies disclosed Wednesday that 
an additional cut— scheduled for 
Friday—to reduce East Coast fill- 
ing station deliveries to 50 percent 
of normal, had been abandoned for 
the present. 

Meanwhile, the OPA ordered fill- 
ing stations in the affected East- 
ern states not to charge more than 
the highest March prices on gaso- 
line, plus 0.4 cents per gallon for 
gasoline and 0.2 cents for diesel 
fuel. 

Senator George was told by 


Joseph B. Eastman, transportation 
coordinator, that his office was con- 
sidering an order controlling tank 
car movements in the hope of 
gaining “greater efficiency in the 
use of these cars.” 

Eastman added that His office 
also was developing a plan for the 
use of private trucks, under which 
corporations can be formed in vari- 
ous sections of the country. 


Meantime, heads of five war 
agencies put motorists in the East 
on notice that “motoring-as-usual 
is out.” The federal officials urged 
motorists voluntarily to limit their 
consumption of gasoline to a mini- 
mum until rationing goes into ef- 
fect. 

The statement was issued jointly 
by Ickes; Donald M. Nelson, chair- 
man of the War Production Board; 
Henderson; Eastman, and Admiral 
Emory S. Land, War Shipping A¢é 
ministrator. 


Loss of gasoline taxes will seri- 
ously affect many of the Eastern 
Seaboard states, seven of which ob- 
tain more than 25 percent of their 
revenue from this source. The same 
holds true in regard to the federal 
government which last year ob- 
tained more than $300,000,000 iv 
motor fuel levies: There was a 
possibility that the various states, 
as well as the federal government, 
would seek higher taxes on the 
product. 





Tire Wasters 


Get Warning 


WASHINGTON.—Price Adminis- 
trator Leon Henderson announced 
last week that hereafter vehicles 
in essential services will be unable 
to obtain new tires if recapped jobs 
will serve the purpose. 


Furthermore Henderson disclosed 
that after June 1 persons who 
abuse their present tires will be re- 
fused replacements—new ones or 
recaps. 
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MIRACLE at the horse trough... 


easily led to water but all are drinking regularly.” 


* * * 


LIFE’s widespread use by educators may reflect one 
basic reason for its great popularity. But conceivably 
there are 21,900,000 reasons and shades of reasons why 
21,900,000 people read and enjoy each issue of LIFE. 


I am a school teacher in a small town Junior High. 


“The way some children successfully resist education 
has led me in my darker moments to brood over the 
proverb, ‘You can lead a horse to water... 


Since LIFE came along, it has bothered me less and 
less... thanks to LIFE. There’s no stopping the most 
indifferent pupil when class is based on a LIFE article. 

For example, I’ve had great success with ‘Industrial 
Chemistry,’ ‘Science in the Future,’ and ‘A Camera Looks 
Inside an Egg,’—to name but a few. 


Book reviews, stories on government and art register 
lively and permanent interests as LIFE presents them. 
And this, I think, is rather surprising. For LIFE cer- 
tainly isn’t written for children. It makes things clear, 
but never talks down. 

‘Since we entered the war I feel that LIFE has in- 
creased tremendously in importance. Today Americans 


of all ages must know what is going on. 


Since I’ve used LIFE in class, the colts are not only 


These manifold reasons meet on the common ground 
that LIFE has discovered a pleasing and informative way 
of harnessing the beauty, eloquence, and lucidity of pic- 
tures to the fact-conveying power of words. 


Since all these pictures and words pertain to the life 


of the world today, LIFE has become the most important 
single source of current information—information which 
ranges from reports of epic significance to simple every- 
day things that round out each week’s story. 


The result is an all-over picture of today which a vast 
number of people feel they must have. 


This in turn has resulted in an advertising medium 
which must today be ranked as the most important 
among national magazines in which to sell worldly goods 
during wartime, and to present unusual and new busi- 
ness messages born of the war. 


AMERICA’S MOST POTENT EDITORIAL FORCE 


L. 
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hurry such projects through, 
with their activities thoroughly 
muffled by censorship require- 
ments, and all the credit their 
company gets is to have scur- 
rilous charges and false state- 
ments bandied about the public 
press and forwarded to the 
President! 

It’s time to call a halt to such 
tactics, if this country is to move 
ahead as a unit to anything resem- 


bling victory. ta 


Armor Plate 


Welding Increases 

ARMOR PLATE welding is no 
simple task; in fact it is a tech- 
nique which can be considered 
brand new in this country, since 
the last armor plate used on any 
scale here was assembled by rivet- 
ing. By dint of intensive develop- 
ment on the part of welding equip- 
ment manufacturers and suppliers 
of welding rod and alloys, the 
process is now on the verge of 
widescale use. 

A large share of the new tanks 
coming from automobile com- 
pany production lines will have 
their armored shrouds sealed by 
welding. — 


Less Alloys 


To Be Needed 

MUCH CURRENT engineering 
and metallurgical research and de- 
velopment activity is of necessity 
being carried on behind closed 
doors. But you can take it for 
granted that it has multiplied 
manyfold in the past year. In the 
face of shortages of critical alloys 
for steel, for example, a whole new 
series of steel specifications requir- 
ing only small amounts of alloys, 
has been set up and is now being 
tested thoroughly. They may well 
make industry independent of the 
need for the larg tonnages of alloys 
once believed necessary. 

Why could not a job like this 
have been done in peacetime? 
The answer is simple—no incen- 
tive, other than cost, and some- 
times the urgency of costs is 
feeble. Now, however, the emer- 
gency has induced a “metallurgi- 
cal stir” which is going to be 
productive of really great things 
which can eventually be put to 
some useful and productive pur- 
pose. The sad aspect of the situa- 
tion is that it takes the urgency 
of killing an enemy to draw out 
such development work. 

A model change is in process 


LA IN AT A DeWITT 
el yT Vultee ehi ie 
In Cleveland 
THE HOLLENDEN 
In Columbus 
THE NEIL HOUSE 
Iu Akron 
THE MAYFLOWER 
In Lancaster, O. 

THE LANCASTER 
In Corning, N. Y. 

THE BARON STEUBEN 


THEO. DeWITT 


in the military truck field. Princi- 
pally, it involves a change to a 
“low silhouette” type of truck 
which has better roadability and is 
a less easily-marked target. Change 
is accomplished in the main by 
revisions in frame design. 
ses ¢ £ 


Mass Output 
Aids Stampings 

STEEL STAMPINGS are often 
called the “prodigal son” of engi- 
neers in the automobile industry. 
Back over the years there is a long 
list of parts and assemblies which 
have been changed from castings 
or forgings to stamped steel, with 
no great sacrifice of strength or 
quality but with important savings 
in cost where mass production is 


involved. 

This same change is being 
made evident in war products. 
One example is the shell clip, 
formerly made of aluminum die 
castings, now switched to steel 
stampings. Conservation of vitally 
needed aluminum metal is the 
principal advantege, since many 
of these clips are discarded after 
they have fed shells into guns. 
At the same time, the reduction 
in cost has been appreciable and 
production rate has been stepped 
up many times. The steel clips, 
stamped out on progressive-die 
presses, are being produced by 
the millions daily and the opera- 
tion is almost fully automatic. 

Another example is the case of a 
huge army searchlight, rated at 
several hundred million candle- 
power, which is going into produc- 
tion at a Detroit plant. Formerly 
mounted on a superstructure com- 
posed largely of aluminum castings, 
it has been redesigned entirely into 
steel stampings, with a saving of 
several hundred pounds of alu- 
minum per unit. The light will be 
produced at a rate of several hun- 
dred a month, and obviously at a 
much lower cost than with former 
construction. The answer of course 
is simply mass production. Where 
only one or two units of a certain 
item are required, the production 
of dies for steel stampings is out 
of the question. But where pro- 
duction runs get into important 
quantities, die costs can be amor- 
tized to a greater extent and make 
the pressed steel construction ideal. 

* * & 


New Press Suited 


To Small Runs 

NEW TYPE of metal-shaping 
press was demonstrated recently 
at the plant of an Ohio builder of 
press equipment. It is known as a 
metal stretching press and instead 
of drawing a sheet of metal be- 
tween two metal dies, as in con- 
ventional methods, the sheet is 
gripped in two sets of jaws while 
a hydraulic ram carrying a wood 
die moves up between the jaws to 
stretch the sheet over the die until 
it has set its shape. 

The press appears suited to 
small runs of aircraft parts, be- 
cause of the low die cost, and 
likewise would be adaptable to 
forming such large steel pieces 
as automobile tops, where pro- 
duction runs could not justify the 
cost of conventional draw dies. 

* * *” 


Diesel Performs 


On Gasoline 

DISCOVERY by General Motors’ 
engineers that the GM two-cycle 
diesel engine appears to perform 
nearly as well on gasoline, kero- 
sene or even soy bean oil as on 
diesel fuel oil, leads to speculation 
on the possibility of such a solid- 
injection type of engine being a 
suitable power plant for some car 
of the future. 

On gasoline fuel, the two-cycle 
diesel is reported to be one-third 
more efficient than present gasoline 
truck engines, though about 20 per- 
cent less efficient than the same 
engine with oil fuel. The engine’s 
characteristic of high torque at 
low speed conjures up an outline 
of possibly a three-cylinder unit, 
operating on gasoline fuel, as an 
intriguing power plant for an auto- 
mobile of, shall we say, 1945? 


FIBST WINNERS at Cadillac in the General Motors Corp. plan to award 
victory bonds and stamps for production suggestions are pictured here receiving 


their prizes from Harry Ford 
su 
J. Connor. 


Moller, 


ense bonds is Thomas 
bert LeBlanc, LeRey 
Paul McCubbin. 


H » director of 
rintendent of Cadillac’s Allison division. 
Other winners pictured are (left to right) 
Edward S. 


rsonnel, and H. A. Barber, 
ccepting his award of $200 in 


Bliss, James RB. Davis, and 


May’s Car Tire Quota 
Boosted to 633,665 


Special to Automotive News 

WASHINGTON.—Office of Price 
Administration has announced that 
a total of 633,665 new and recapped 
tires will be made available for 
rationing to passenger car owners 
in May. 

The allotment compares with an 
April quota of about 572,000 tires. 

The May quota, for the first 
time since rationing began, makes 
recapping certificates available to 
“List A” passenger cars and motor- 


Vt. Governor 
Hits Bogeyman 
Statements 


MONTPELIER, Vt.— Withhold- 
ing of public announcement of 
government policies until they have 
become “more than hazy dreams 
in the minds of administrators” 
was urged last week by Gov. Wills 
in a wire to President Roosevelt. 

“The most disconcerting element 
in the entire war effort today,” the 
Vermont governor told the 
President, “is the cross-purpose 
announcements originating in 
Washington from the many gov- 
ernmental agencies which there 
abound. Nothing is more disrup- 
tive of national morale. Nothing 
could serve the purposes of our 
enemies to better advantage. 

“I cite the conflicting gasoline- 
rationing program announcements 
which have appeared in the press 
in the last few days as current 
example No. 1. 

“The American people are not 
children who have to be frightened 
by bogeymen. They do not need to 
be browbeaten. They will meet 
the demands made upon them if 
they know there is a valid basis 
for those demands. 

“They appreciate the _ terrible 
seriousness of the war. Their most 
earnest desire is to participate in 
our country’s war effort to the 
limit of their abilities and ca- 
pacities. 

“It is respectfully suggested that 
until federal policy has reached 
more than preliminary discussion 
stages, until policies have become 
more than hazy dreams in the 
minds of administrators, no public 
announcement of such policies be 
made.” 


Larger Electrodes Up 
Welding Speed 


CLEVE .— Increased speed 
of welding through use of larger- 
diameter electrodes, a move advo- 
cated by Lincoln Electric Co. to 
speed war production, is reported 
by many plants engaged in war 
work. 

J. F. Lincoln, president of the 
company, said that welding work 
which now takes eight hours could 
be done in six by simply employ- 
ing %-inch diameter electrodes in 
place of 4. inch. In addition, Lin- 
coln said that 25,000 welding oper- 
ators would be made immediately 
available for other or additional 
welding work if a_ size larger 
electrode were adopted by half the 
war-production welders on just 
half of the work now being welded. 


Cederleaf Is Named 


DETROIT.—Appointment of Fred W. 
Cederleaf as plant manager of the two 
Detroit plants of the Republic Aircraft 
Products division of the Aviation Corp., 
is announced by William F. Wise, 
spaces vice-president of the corpora- 

on. 


cycles. This is in line with pro- 
visions of a pending amendment to 
tire rationing regulations which 
will require that, after May 1, pas- 
senger car eligibles on “List A” 
must have their tires repaired if 
possible before being allowed to 
purchase new ones. 

“List A” includes vehicles used 
in services deemed most essential 
in the nation’s economy. A sec- 
ondary list of eligibles, known as 
“List B” includes all persons 
eligible to receive recapped tires 
but not new ones. 

Only 55,573 new tires are allowed 
in May to “List A” passenger cars. 
These eligibles, however, will have 
first call on the 578,092 recapped 
tires offered during the month, 
with the remainder of the recaps 
going to “List B” eligibles. 

s+ ¢ & 


Car Tire Prices 


Go Up 16% 


DETROIT.—Permission for price 
increases to cover the cost of the 
government’s Tire Return Plan, 
which was set up to check “boot- 
legging” and to relieve retailers 
and jobbers of the financial burden 
of carrying large stocks in a 
shrunken market, was given last 
week by Price Administrator Leon 
Henderson. 

Maximum retail prices for new 
tires and tubes of passenger car 
sizes are increased 16 percent by 
Amendment No. 1 to Revised Price 
Schedule No. 63. Manufacturers 
and mass distributors will be per- 
mitted to advance their wholesale 
prices by the actual dollar amounts 
of the 16 percent increases in the 
retail ceilings. 

Since truck tires were not in- 
cluded in the return plan, no price 
adjustment is necessary for them. 

The increases are deemed neces- 
sary to prevent hardships due to 
the costs of the “upstream” selling 
plan which now must be met as re- 
turned tires again move “down- 
stream” into retail channels. The 
higher prices will be borne by the 
restricted list of vehicle operators 
who are eligible to buy new pas- 
senger car tires under the ration- 
ing regulations. 


Kopanka Advanced 


MUSKEGON, Mich.—Sealed Power 
Corp. announces the appointment of 
Karl R. Kopanka to the position of 
manufacturing manager. In this ca- 
pacity Kopanka will have charge of 
all manufacturing facilities of both the 
piston and ring divisions. 
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U. S., States 
To Confer on 


Trade Barriers 


HARRISBURG, Pa.—One of the 
results of the forth-coming federal- 
state conference in Washington on 
state trade barriers hindering the 
war effort may be the relaxation 
of Pennsylvania’s stringent truck 
size and weight restrictions, in the 
opinion of observers here who 
envision the possibility of a guber- 
natorial declaration of martial law 
for the state as a means of elimi- 
nating such legal impediments as 
the truck laws. 

Although the recently adjourned 
special session of the state legis- 
lature refused to empower the gov- 
ernor and State Defense Council 
to suspend or modify laws in the 
interest of emergency needs, it is 
believed the Washington confer- 
ence called by Secretary Jesse 
Jones and scheduled for May 5-7, 
may lead to an attempted solution 
of the problem without legislative 
action. 

If the state’s representatives re- 
turn from the Washington confer- 
ence with a report that Pennsyl- 
vania can better cooperate in the 
war effort through modification of 
certain laws, it is anticipated that 
Gov. James may assume “supreme 
executive power” vested in him by 
the state constitution and carry 
out the program without legisla- 
tive approval. 


Durant Relates 
How GM 
Was Founded 


NEW YORK.—William C. Dur- 
ant, founder of the General Motors 
Corp. in 1908, told 90 members of 
Automobile Old Timers, Inc., in 
Hotel Roosevelt here last week that 
the banking firm of J. P. Morgan 
& Co. had sought in the same year 
to form the first automobile com- 
bine. 

The Morgan venture to unite five 
companies as_ the _ International 
Motor Car Co. failed and the 
second-choice name of General Mo- 
tors was used, said Durant, for 
the initial consolidation of his com- 
pany, Buick, with Oldsmobile. 

The 80-year-old financier dis- 
cussed the corporation’s early days 
in a manuscript read by his wife 
and titled “The Truth About Gen- 
eral Motors.” 

Negotiations to set up “Interna- 
tional” were dropped after Henry 
Ford agreed to sell his own com- 
pany for $10,000,000 but refused to 
join in financing the new venture, 
Durant said. 

“I found that Olds was losing 
money and needed a lower-priced 
car quickly,” he related. “I took 
the body of a Model 10 White 
Streak Buick to Lansing. It was 
sawed in half lengthwise and cross- 
wise to fit an Olds chassis. Bodies 
were made of wood in those days. 
So by stretching the Buick body 
and finishing it in different paint, 
we had a new small Oldsmobile 
that sold for $1,200.” — 

After a luncheon in his honor, 
Durant was photographed at the 
wheel of the _ right-hand-drive 
Buick that his corporation built in 
1909. The ancient open car, owned 
by Fred L. Brown of White Plains, 
carried 1942 license plates and ar- 
rived in the city under its own 
power. 
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HERE’S HOW Mack-Gratiot Co. (Chevrolet), Detroit, tells motorists that 


used cars are not rationed as 
now on display. 


yet and invites them in to see the bargains 





CHEVROLET 
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OLY RAU CELL 


RE”. RY car in use today must, 
as a matter of national 
need, now last the longest possible time. 

That calls not only for use carefully con- 
sidered to avoid waste of the country’s 
supply of rubber, gasoline and oil, but even 
more importantly for care designed to con- 
serve your car to the utmost. e If you can set 
a spark plug and have it right, adjust a carbu- 
retor for most efficient use of available fuel, 
align a wheel or adjust brakes to give long- 
est tire mileage — fine. e If those things 
are beyond your mechanical bent, re- 
member that your General Motors 
dealer is expert at maintaining 


cars as well as repairing them. 

e Right now, all of his interest and 

attention is centered on keeping good 

cars good, because he knows that for the 
present, war production comes ahead of 
providing replacements. ¢ Meanwhile — he 
furnishes quality parts. He maintains an ex- 
pert servicing staff. His shop equipment is 
modern and complete. e He is the man in 
your community best qualified to work with 
you to keep your car fit and efficient, to 
the end that the country’s existing sup- 
ply of automobile transportation will 
be sufficient to see us through to the 

day of final victory. 


The Automobile User’s Guide answers your questions about taking care of 
your car in wartime. For a free copy see any General Motors dealer today 
or write Customer Research Staff, General Motors Building, Detroit. 
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Used Car Stocks Dip 
But Still High 


Special to Automotive News 
CHICAGO. — Used car stocks, 
which stood at an all-time high of 
138.8 days’ supply on March in 
Cook County, dropped to 111.3 days 


Top Plymouth 
Salesmen Get 


Savings Bonds 


DETROIT.—Distribution of United 
States War Savings Bonds, having 
a total face-value of $46,100 to 980 
top-ranking members of the Plym- 
outh Salesmen’s League, based on 




























































Apr. 1, the monthly sales and in- 
ventory report of the Chicago 
Automobile Trade Assn. disclosed 
last week. 

The 217 retail outlets sending in 
returns sold 2,231 used cars during 
March and had 8,279 on hand at 
the end of the month. 

Highest in supply at 151 days 
were 1938 models and lowest at 41 
days were 1933 and older models. 


Tire, Ignition 
Trouble Head 
Breakdown List 


individual _per- 
formances during] WASHINGTON. — Tire trouble, 
the 1941 model) formerly an annoyance but now a 


year, was an- 
nounced here last 
week by J. E. 
Bayne, general 
sales manager of 
Plymouth. 

Among the 980 
recipients — each 
awarded a $25 
war savings bond 


calamity, led the list of motoring 
woes in 1941 with a total of nearly 
10,000,000 blowouts, the American 
Automobile Assn. reports. ; 
In its annual roundup of prin- 
cipal causes of automobile break- 
downs, based on reports from 
12,000 garages throughout’ the 
country under contract to render 
service to members, the national 





eee ‘ane aan motoring body estimated that one 
each of whom received, in addition, out of every three ae tank “ss 
a $200 bond. to stop along the roadside last ye 


because of a flat tire. 

“Despite the gasoline shortage 
scare of last summer, many motor- 
ists continued heedless of the gaso- 
line gauge and more than 1,000,000 
found themselves stranded with 
empty tanks,” the report continued. 

“Second after tires on the list 
of motoring troubles last year was 
ignition difficulty, followed closely 
by battery failure; over 4,500,000 
cases of breakdowns resulted from 
these causes. Over 3,000,000 cars 
were so seriously disabled that they 
had to be towed to a garage for 
major repairs while crane wrecker- 
trucks had to go to the assistance 
of about 1,200,000 vehicles. 

“Approximately 700,000 motorists 
either lost their keys or locked 
them inside the car and had to call 
for special assistance. Both milder 
winter and copious use of anti- 
freeze—about 33,000,000 gallons— 
brought the number of car freeze- 
ups to the lowest point in many 
years, with only slightly more than 
100,000 engine failures from this 
cause during the year.” 

Total number of automotive 


Special recognition was accorded, 
also, to “Counsellors” (those having 
sold 25 new Plymouth cars), to 
“Sales Leaders” (50 cars); to “Star 
Salesmen” (75 cars), and to “Mas- 
ter Salesmen” (100 cars). 


“When the award plan was in- 
augurated, early in 1941, there were 
some 30,000 retail salesmen selling 
Plymouth cars through Dodge, De 
Soto and Chrysler’ dealerships 
throughout the country,” com- 
mented Bayne in announcing the 
awards. 

“Today, most of these men are 
in the fighting services or in vital 
war-time industries, but, without 
exception, their letters—in addition 
to expressing surprise and delight 
over the way the contest was fol- 
lowed through to such gratifying 
conclusion—indicate that they are 
all looking forward to the day when 
cars are again rolling off the as- 
sembly lines and they can resume 
their usual peace-time vocation of 
helping to supply the nation’s 
transportation needs.” 


NSPA Is Holding 
Regional Meetings 


DETROIT. — National Standard 
Parts Assn. is conducting a series 
of regional business conferences 
designed to provide wholesaler 
executives with information about 
government regulations and cur- 
rent problems of management. 

The first three meetings, serving 
jobbers of the northeastern states, 
were held last week in New York 
City, Boston and Pittsburgh. 


Mechanics Call Strike 


In Detroit Dealerships 


DETROIT.—Adding further to 
dealer woes, 350 mechanics and 
garage workers in 12 local Ford 
dealerships went on strike last 
week because of a wage dispute. 





Battery Output Cut; 


Trade-ins Ordered 

DETROIT. — Henceforth, re- 
tailers are forbidden to sell or 
deliver new replacement bat- 
teries unless purchasers trade in 
used batteries in exchange, the 
War Production Board an- 
nounced last week. 

Number of sizes and models 
of batteries for passenger cars 
and light trucks also were cut 
from 75 to 15, and each manu- 
facturer was ordered to cut his 
output between now and Sept. 
30 to 75 percent of the number 
of batteries he sold in the cor- 
responding period of last year. 





breakdowns in 1941, the AAA said, 
was 31,000,000, as compared with 


ape : 35,000,000 calls for automotive 

“as cutee Gear - aie trouble-shooters in the preceding 
- year. 

Ford dealerships had joined the “These figures,” said Thos. P. 


walkout. 

Frank Nolan, attorney for Ford 
dealers in Metropolitan Detroit, 
charged that union members had 
gone on strike while negotiations 
were still in progress. Wage in- 
creases being negotiated ranged 
from five to 20 cents an hour. 


WANT ADS 


Henry, president of the AAA, “show 
the need for maintaining an ade- 
quate supply of trained automobile 
mechanics to keep our motor 
vehicles moving and the equally 
important need of providing tire 
equipment for the thousands of 
emergency repair trucks.” 

A tabulation of road service for 
which American motorists had to 
















call in 1941, with comparative 
Ten cents per word per inser- figures for 1940, follows: 
tion. Twenty-five cents per word Type of Number of Percentage of 
for three insertions. Service Breakdowns Total 
1941 1940 1944 1940 
Want AD SGPARTMENT NRE ccc oas 9,505,000 9,668,000 30.7 27.7 
AutomoTivs News, Dgstroit Ignition ..... 4,548,000 4,608,000 14.7 13.2 
Battery ...... 4,538,000 5,035,000 14.6 14.4 
cc ak 5g 3,069,000 4,350,000 9.9 12.4 
Stuck (sand, 
7 9 
COLLECTION METHOD _— snow) 1,429,000 1,462,000 4.6 4.2 
AUTOMOTIVE COLLECTION SYS- Crane ..... 1,234,000 1,315,000 4.0 3.8 
TEM—Complete—(4) Notices, (3) §| Out of gas .. 1,163,000 1,521,000 3.8 4.3 
Final Forms, Samples, literature §| Starter ...... 955,000 1,255,000 3.1 3.6 
and testimonials sent FREE. Lock & Key 691,000 472,000 2.2 41.4 
Guaranteed. Write today .. . | Gas Line 589,000 1,112,000 1.9 3.2 
Mercantile Forms Company, [/Carburetor ... 589,000 469,000 12 323 
11 Avon St., Providence, R. I. | Frozen ...... 109,000° 189,000 0.4 0.5 
Miscellaneous 2,582,000 3,510,000 8.3 10.0 
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Ai Pledge to 
ae Owners 


We. the undersigned members of the Oklahoma City Motor 
(ar Dealers Association, hereby pledge to do everything within our 
power to protect your car investment, provide suitable transportation, 
and help win the war. To this end, we will provide... 


1. A FREE CAR CLINIC to help make your car last longer. 
2. A FREE WHEEL CHECK to help prolong tire life. 
3. AFREE CARBURETOR CHECK to help get more miles 


per gallon of gasoline. 


4.Do only the MUST REPAIRS and in the most 


economical way. 


5. Maintain a Modern Service Plant for economical service. 


6. Maintain efficient mechanics through continuous 
training of replacements. 


71. Solicit no work when Free Check- ups are made. 


I, complete appreciation of our full responsibility, we here- 


unto set our hands and seal. 


OKLAHOMA CITY MOTOR CAR DEALERS ASSOCIATION MEMBERS: 


WALTER E ALLEN » CHRYSLER-PLYMOUTH 








PACKA LA woson 


DOWNTOWN CHEVROLET Co 


Mor a28 


MEDONALD-SCOTT CHEVROLET Co. 


CHIEFTAIN PONTIAC Co Inc. FRETWELL MOTOR Co'DeSOTO-PLYMOUTH FE. NORTHWAY Inc.: FORD 
CITY OLDSMOB Co. = HALL PONTIAC Co. NORTON-CHRISTY BUICK Co. 
RO 


FRANK CLARK-GEO. BROYLES MOTOR Co. GREENLEASE-AMDORE inc-CADILLAC CHEVROLET REINAVER BROS. MOTOR Co-STUDEBARER 


DENISON MOTOR Co.-DODGE-ALYMOUTH FRED JONES FORD MERCURY-UNCOLN ZEPHYR SIMPSON AUTO Co-FORD-MERCURY 


ZETS WIN THE WAR and SAVE THE AMERICAN WAY" 


HERE’S WHAT Oklahoma City dealers are doin 
rge copies (28 


confidence in their businesses. 


romoting 


in the way of 
ave been 


) of the above 


laced in all dealer showrooms and service departments. .Smaller copies (11x14) 


ave been 


stiff card is being used as a mailing 


on the back. An envelope stuffer, carrying 


laced in showroom windows throughout the city, and a still smaller 


piece, with individual dealer messages 
the same message, is being placed 


in all outgoing mail both of dealers and finance companies. 


Personalized Dealer 
Service Aim at Olds 


LANSING. — Introduction of a 
personalized dealer service pro- 
gram, designed to promote maxi- 
mum car utility 
for Oldsmobile 
owners as well 
as owners of all 
other makes of 
cars, highlights a 
series of regional 
meetings launch- 
ed last week by 
H. A. Trevellyan, 
Oldsmobile’s gen- 
y eral sales man- 
- ager. 





H.A.Trevellyan The first meet- 
ing, held in Chi- 
cago, was followed by similar 


meetings in Detroit Apr. 28 and 
New York City, Apr. 29. Trevel- 
lyan was assisted in Chicago by 
G. R. Browder, assistant sales 
manager in charge of the West; 
J. H. Lemons, assistant sales man- 
ager in charge of the East, assisted 
at the Detroit and New York 
meetings. 

E. A. Erickson, Oldsmobile’s gen- 
eral service manager, and M. J. 
O’Connor, business management 
manager, will take part in all re- 
gional meetings. Other factory 
officials participating at the Chi- 
ago meeting included: R. E. Aldred 
and F. A. Guckian. W. H. Louden, 
parts and accessories manager, 
took part in the Detroit meeting. 
Zone managers, assistant zone 
managers, zone service managers 
and zone business management 
managers from all zones within the 
region will attend the regional 
meetings. 

Trevellyan also announced that 
G. R. Jones, Oldsmobile’s Pacific 
regional manager, who attended 
the Chicago meeting, would con- 
duct similar sessions in Denver, 
Los Angeles, Oakland and Pott- 
land with zone personnels in those 
areas. 


“The primary purpose of these 
regional meetings is to acquaint 
our field organization with particu- 
lars of a personalized service pro- 
gram,” said Trevellyan. “Immedi- 
ately following, our zone office 


staffs will present the same pro- 
gram to all Oldsmobile dealers. 


“This new phase of Oldsmobile’s 
service program comprehends the 
keeping and use of accurate 
records of necessary information 
concerning customers’ cars. Com- 
plete records of the car’s condition, 
all maintenance records as well as 
records of all previous repairs and 
adjustments to which the car has 
been subjected will be maintained 
and operated. Equipped with full 
details of each individual car, 
Oldsmobile dealers will schedule a 
follow-up procedure for each cus- 
tomer. 


“In other words, our dealers will 
contact each customer and advise 
him of necessary car adjustments 
or attentions due to be made, just 
as a doctor or dentist offers pro- 
fessional preventive service to his 
patients. In all cases, because the 
dealer possesses a complete history 
of the customer’s car, he can offer 
expert advice on ways and means 
of prolonging car life. In many 
instances the dealer may contact 
the owner and, after thorough in- 
spection, find that the car requires 
no adjustment or repair. 


eee) 


COLORFUL WINDOWS sell more mileage service. 
offering in the promotion campaign that has 








USED CARS—SERVICE 
Sees Relaxation 


Of Time Sales 
On Used Cars 


COLORADO SPRINGS, Colo.— 
H. M. Symons, head of _ the 
Cheyenne (Wyo.) dealership bear- 
ing his name, in an address before 
the Associated Credit Bureaus of 
the Rocky Mountain states here 
last week, declared the supply of 
used automobiles now was about 
three to six months ahead of de- 
mand and predicted federal regu- 
lations on installment payments 
would be relaxed to improve sales. 
He said: 

“The present policy requiring at 
least one-third of the purchase 
price as a down payment with the 
balance to be paid in not more 
than 15 months is working a hard- 
ship on those with second-hand 
cars for sale.” 

Symons predicted that only half 
the normal number of service 
garages would remain in operation 
by 1943. 


Studebaker Adds 
To ‘More Mileage 


Service Campaign’ 


SOUTH BEND.—Added impetus 
has been given to the More Mile- 
age Service campaign, the basic 
service program of Studebaker 
dealers, with the addition of hard- 
hitting promotion material. 

This consists of a mailing folder, 
complimentary inspection report 
and window trim which further 
develop the idea that Studebaker 
More Mileage Service Saves Tires— 
Saves Gasoline—Saves Your Car. 

The mailing piece, now being re- 
leased to thousands of motorists, 
points out that prudent driving 
habits, frequent inspections, and 
quickly-applied remedies are the 
key to economical, prolonged 
motoring. After describing some 
of the incredible strains to which 
the moving parts of a car are sub- 
jected, the owner is invited to put 
his whole problem squarely in the 
lap of the Studebaker dealer. 

The Complimentary Inspection 
form has been redesigned to appeal 
to the heightened interest of to- 
day’s customer. Space is provided 
for the inspector to indicate on the 
form which repairs are needed 
insofar as they are revealed by 
exterior examination and an ordi- 
nary road test. The form gives the 
Studebaker serviceman an oppor- 
tunity to flash a red warning light 
to the owner with the suggestion 
that the necessary adjustments be 
made before they become more 
costly. 

The red, white and blue window 
trim presents the saving features 
of More Milegae Service briefly and 
impressively. The campaign em- 
blem dominates two of the seven 
pieces, all of which are sufficiently 
varied in size. 


N. Y. Paper Publishes 


Service Handbook 


NEW YORK.—New York Jour- 
nal-American last week issued a 
“Motorists’ Service Handbook” as 
its regular Saturday Home Maga- 
zine. 

Twelve-page tabloid section de- 
voted articles and photos in at- 
tempt to make motorists conscious 
of the need of efficient service in 
order to conserve automobiles. 


Pe 4 et R ail 


STRETCH MILES 
AND DOLLARS 


( 


As the most recent 
been supporting Studebaker’s 


More Mileage Service program for many megthe, dealers’ showrooms across 


the country are now displaying this colorful w 


dow trim, 
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the 4th Dimension 


GM Sets Hour Radio Show; 


Farm Journal’s Stunt 
By Pete Wemhoff 


News 


Biggest» news radio’s_ received 
since advent of priority bogey (ac- 
cording to Variety) is General 
Motors contract for a new weekly 
one-hour program over CBS hook- 
up, starting in June. Show’ll be 
entitled “Cheers from the Camps” 
and will feature talented soldiers 
from various Army camps. 

Contract was set by Campbell- 
Ewald, Detroit. 

Henry Souvaine will produce, 
with time likely to be Tuesdays, 
9:30 ta 10:30 p.m. 


Campaign 

Standard Oil Company of Indiana 
announces it will continue adver- 
tising to the motoring public in 
1942 by promoting automobile con- 
servation. 

Wesley I. Munn, advertising 
manager, said 1,816 newspapers 
with a combined circulation of 
14,625,139 will carry the advertis- 
ing in the thirteen States of the 
Middle West in which the com- 
pany markets. The total will in- 
clude 1,276 weekly papers and 540 
dailies. 


Departure 


A departure in rural publishing 
was Farm Journal’s temporary 
suspension of its regular program 
for the May issue and the devoting 
of the entire issue to informing 
farmers on the problems and ob- 
jectives of “Total War” and the 
contribution being made by Ameri- 
can industry to the war effort. 


“With farmers asked to pro- 
duce prodigious quantities of 
foods and fats and fibres and 
oils and other war essentials, 
in the face of a serious short- 
age of manpower and curtailed 
production of labor-saving 
farm equipment,” said Graham 
Patterson, publisher, “it was 
obviously imperative for the 
sake of national unity that 
farmers be told how this war 
affects every one of us. It is 
important that they understand 
why they cannot have tires, 
farm equipment and other 
needed things. It is important, 
too, that they know and appre- 
ciate the tremendous job that 
other important segment of 
American economy—Industry— 
is doing to help insure the 
ultimate victory that our coun- 
try must and will have.” 

To give the nation’s farmers a 
clear perspective on a united nation 
in total war, a typical farm couple 
was taken on a conducted tour 
through the country’s leading in- 
dustrial establishments. 


D.P.R. 


Appointment of J. H. Devins, for- 
mer public relations and publicity 
director of J. Sterling Getchell, 
Detroit, as director of public rela- 
tions for Bendix Aviation Corp., 
was announced last week by 
Ernest R. Breech, Bendix president. 


At the same time Breech an- 
nounced that H. L. Sharlock is ap- 
pointed director of advertising, and 
will continue this operation at the 
present company offices in South 
Bend, Ind. 


Alone 


Advertising agency men will dis- 
cuss their individual and industry 
problems at a convention of the 
American Assn. of Advertising 
Agencies, for members only, on 
May 18-19 at Skytop Lodge, Skytop, 
Pa. 

This will be the organization’s 
first annual meeting for many 
years without advertisers, media 
men and other guests. 


Guide 


Office of Facts and Figures is- 
sued last week a radio war guide 
containing suggestions to assist 
advertisers in reaching a proper 
understanding of the relative pro- 
gramming of factual war informa- 
tion and general program ideas. 

Serving as the coordinating agen- 
cy, the office has met with _ in- 
formation departments of the Gov- 


ernment and set up a five-group 
ranking system for war informa- 
tion subjects, assigning priority 
rankings to specific topics. 


Flicker 


As one of the major features in 
its nation-wide campaign to con- 
serve rubber, Bear Mfg. Co., in co- 
operation with its jobbers, is pre- 
senting a talking film under the 
title, “An Ounce of Prevention.” 

The film might be described as a 
short course in wheel alinement 
and wheel balancing. Further in- 
formation regarding the film can 
be obtained by writing to Bear 
Mfg. Co., Rock Island, IIl. 


Joins 

Bruce Henry, formerly with the 
Jam Handy organization as edi- 
torial supervisor and client con- 
tact man, has joined Associated 





Sales Co., Inc., Detroit, in a similar 
capacity. 


Switch 


Carl Kulberg, who has repre- 
sented Woman’s Home Companion 
in the Detroit territory, is being 
transferred to Crowell-Collier’s 
San Francisco office. 

Woman’s Home Companion will 
be represented in Detroit area by 
Hoyt (Red) Metzger. 


Personnel 

N. W. Hopkins, who recently be- 
came news editor of Station WJBK, 
Detroit, after several years as 
head of Chevrolet publicity for 
Campbell-Ewald, has added the 
Continental Motors publicity ac- 
count to his portfolio. 

John Bonbright, copywriter at 
Campbell-Ewald for many years, 
has shifted over to Fisher Body on 
war-equipment manual work. 

H. G. Selby, for twelve years 
media director of Maxon, Inc., will 
report for active duty as captain 
in the Army Air Forces at Wright 
Field, Dayton, on May 15. 

A. R. Barbier for many years in 
charge of Ford Motor Co. advertis- 
ing. is now an account executive 
with Addison Vars, Inc., Buffalo 
advertising agency. 





A MESSAGE to the thousands of motorists throughout the United States, 
who are now permitted by liberalized regulations to purchase new cars, will 


be featured in Oldsmobile’s nation-wide newspaper advertising campaign 
scheduled for release this week, according to H. A. Trevellyan, general sales 
manager for Oldsmobile. ‘‘The advertisements, giving information on the new 
automobile rationing rules and explaining how eligible persons may obtain 
new cars, will be released in all major cities.’”” Shown previewing the new 
advertising campaign are, seated, left to right: Trevellyan; V. C. Havens, 
director of advertising and sales promotion for Oldsmobile. Standing: J. H. 
Lemons, Oldsmobile’s assistant general sales manager in charge of the 
' Eastern half of the United States. 


TRANSPORTATION 


MAINTENANCE 


Trucks must be kept at peak efficiency 


today or critical materials will pile up on 


the loading platforms of the nation. 


Automobiles must 


for essential driving. 


be kept in service 
Defense and other 


essential workers must get to their jobs 


or our war effort will stall. 


It’s the “war job” 


of every tire dealer 


to see that our vital motor transportation 


system is maintained. It takes equipment, 


facilities, skill and “‘know how.” 


“U.S.” independent tire dealers have 


been, and will continue, taking an impor- 


tant part in this vital work. They are proud 


that they have so much to contribute. 





UNITED STATES RUBBER COMPANY 


6600 East Jefferson Avenue + Detroit, Michigan 


Automotive Washington 


Tunes of Peace Give Way to Symphony of War; 
Rationing of Travel Due Next? 


By William Uliman 
Washington Correspondent 


ASHINGTON.— 
“The price for 
civilization must 
be paid in hard 
work and _sor- 
row and blood. 
The price is not 
too high.” 
That is from 
President Roose- 
velt’s talk of last Tuesday night. 
It was one of the highlights and 
worth reprinting and reprinting 
again. 

Now the tinkling tunes of 
peace are lost in the swelling 
symphony of war. e was 
when our war effort touched only 
a few people here and there, 
when War Production Board 
orders affecting our daily lives 
were few, when rationing was a 
possibility of the future, when all 
of us wondered what would be 
the nature and the extent of our 
contribution to victory. 

That time is past. These days 
the orders to the home front come 
thick and fast as the war machine 
gathers momentum and _e speed. 
Now we are aware that we must 
mobilize our total manpower in 
order to defeat the Axis, and we 
know that upon all of us devolve 
specific duties—above everything 
else the duty to avoid waste, to 
save, to channel every possible iota 
of energy into this fight for free- 


dom. 
s* + @ 


Stripped Down 


To Fight 


LAST WEEK saw gasoline ra- 
tioning a certainty for 17 states 
on the Eastern Seaboard and 
brought a general order by the 
Office of Defense Transportation 
cutting local delivery services to 
save tires. Add these developments 
to the others which have taken 
place in recent months — orders 


is pointed out that traffic acci- 
dents in 1941 caused enough lost 
man-hours in industry to have 
built 26 battleships. 


* * *# 


Retailers May 
Boost Prices 


THE PRICE increases permitted 
apply not alone on tires that were 
sold upstream in the return plan, 
but also to all tires sold to the 
Defense Supplies Corp. by manu- 
facturers and mass distributors. 
Moreover, dealers who did not re- 
turn all their tires and tubes and 
still have some in inventory are 
permitted to charge the full 16 
percent increase on them as well 
as on any they purchase for resale 
from now on. 


All retailers of tires must post 
by May 4, in a conspicuous place 
in each retail establishment, the 
amounts added to the maximum 
prices on new passenger car tires 
and tubes on April 25. 


Nice Business, 
This 

THE LATEST persons to tackle 
the mass transportation problem 
are those who are nearest to it— 
the bus drivers and_ streetcar 
motormen. Before a Congressional 
committee last week a_ special 
traffic committee of street railway 
and motor coach employes sub- 
mitted 11 recommendations for the 
relief of traffic congestion and the 
expedition of mass transportation. 

The leading suggestions were 
that traffic ordnances be passed 
to give street cars absolute right 
over all but emergency vehicles 
at intersections, to prevent any 
traffic from stopping on a car 
track where it would impede the 
progress of the car, and on all 
narrow streets to paint streetcar 
clearance lines beyond which no 
vehicle may stand. 

Who said something about put- 


GEORGE T. CHRISTOPHER, newly 
elected president and general manager 
of Packard Motor Car Co. Christopher 
entered the motor car business in 1917 
and served in various factory executive 
positions in the industry. He joined 
the Packard organization in 1934. 


GM-UAW Contract 
Dispute Turned 


Over to WLB 


DETROIT.—With the General 
Motors-UAW__ contract’ = dispute 
turned over last week to the War 
Labor Board in Washington, specu- 
lation here centered on the possi- 
bility of the WLB granting a “com- 
pulsory maintenance of union 
membership” clause in the new 
contract sought by the union. 

Since the UAW-CIO is demand- 
ing the union shop in GM plants, in 
addition to $1-a-day wage increases 
and overtime pay provisions, it is 
conjectured that the WLB may 
compromise and grant the union 
the maintenance of membership 
demand. This setup, just short of 
a union shop, would mean that all 
GM employes who are union mem- 
bers at a specified date or who 
may join after such date, must re- 
main members in good standing or 
lose their jobs. 


Contract-revision negotiations 


which have altered our dress to|ting over that 18th Amendment] have been in progress in Detroit 


save cloth and stopped production 
of radios and refrigerators and 
vacuum cleaners and more than a 
hundred other products—and you 
realize that the home front has 
been stripped down to a fighting 
front. 

The reasons for rationing gaso- 
line along the Eastern Seaboard 
are obvious. Tankers which used | 
to bring gasoline from the Gulf — 
and the Southwest have been | 
sunk by the Nazis; others have 
been diverted to direct war serv- ° 
ice. American sailors have lost 
their lives trying to bring in | 
gasoline needed for war, and cer- | 
tainly no one would ask that 
such lives be risked to preserve 
motoring-as-usual. And motor- 
ing as usual will be impossible 
in those states after May 15. 

To the patriotic citizen, for that 
matter, motoring as usual already 
has ended all over the nation—to 
save rubber. The growing rubber 
shortage led the ODT to issue its 
general order cutting local de- 
livery services to a single delivery 
to any one person on a single day, 
and local carriers are now re- 
quired to keep mileage records. 
And ODT has ordered the trucking 
industry to haul capacity loads; 
over direct routes in order to get 
the most out of their tires. OPA’s 
tire quotas for May make fewer 
new tires available than in April, 
but allocate more rubber for tire, 
repair. 


* * 


Travel Rationing 
In Offing 


DAY BY DAY our compulsion | 


when nobody was home? 


Nowfand Then .. . 


2 ae 


e 


for the past several weeks. 


ERNEST C. KANZLER 
(This is No. 29 in this series) 


_ THE RIGHT man in the right place is the verdict of the automobile 
industry in the case of Ernest C. Kanzler, stepped up from chief of 
OPM’s automotive branch to set up for Donald Nelson an enlarged 
and more powerful automotive branch in Detroit for the War Production 
Board, OPM’s successor. ... For Kanzler is an automobile man himself 
and thoroughly understands all its problems of an industry that has 
gone all-out for the production of war materials. ... The fact that he 
is a brother-in-law of Edsel Ford has had nothing to do with the grand 
job he is doing for Uncle Sam—he’s got where he is under his own power. 


Kanzler, who'll turn his 50th milestone in a couple of weeks, was 
born in Saginaw, Mich., the son of parents who emigrated from 


Germany. 


A graduate of the University of Michigan who took a 


to save rubber increases and also’ three-year course at Harvard Law School, he started out as a lawyer, 
the compulsion upon every person but in 1916 he joined the executive staff of the Ford Motor Co... . That 
to get every bit of scrap rubber, proved to be the niche for him and after making good as production 
out of the garage, the home, the; man for the Ford tractor, Ford, in 1920, placed Kanzler in charge of 
barn or the attic or the alley and all of the company’s production. .: . By 1923 he had become a director 


back to the reclaiming plants. 


Next, very likely, travel will 
be rationed. Already ODT Direc- 
tor Eastman has issued an ap- 
peal urging vacationists to travel 
during the middle of the week 
whenever possible, and WPB has 
stopped use of benzene as a 
motor fuel because it’s needed to 
make synthetic rubber. Not only 
are motorists urged to drive 
slowly to save their tires, but it 


j and second vice-president of the Ford company, retiring in 1926. 


In the time since Kanzler has been away from the automobile 


industry he has handled two jobs. 


One was the organization of the 


Guardian banking group in Detroit in 1927. A year later he organized 
the Universal Credit Co., to handle instalment financing for the Ford 
dealers of the nation. ... As a banker, he points with pride to the fact 
that while the Guardian institutions foundered in the banking collapse 
of 1933, these banks paid out all depositors in full after the closing of 


all banks. 


Kanzler was chairman of the board of the top company in 


his group. .. . Identifying the pictures above, on the left is the Kanzler 
of today. On the right is young Kanzler in 1917 when he was handling 


Ford’s tractor production. 


B. 
Dealers tell me . = = john 0) Munn 


(Continued from Page 3) 


price for them, and store them 
away, just as they paid the farm- 
ers for their cotton and wheat. 
Otherwise, let the dealers sell them 
to whom they may, without restric- 
tion. Certainly this is only fair 
and just. 

“We believe such concerted 
action throughout the land will 
get results. Our thinking is 
that the public is ready, the 
dealers have been ready, and our 
representatives in Washington 
will be receptive. It will take 
probably from one to two years 
to market cars now in dealers’ 
hands, even with the restrictions 
lifted. To liberalize the present 
rationing restrictions by adding 
a few classifications will make 
little or no change in the situa- 
tion. 


Sees High 


Mortality 
= COMPARISON of the ration- 
ing order and treatment of 
dealers in refrigerators and radios 
leads me to the conclusion that 
there must be a serious question 
as to how many cars the govern- 
ment will need to replace present 
cars in government service. 

“If our stock of new cars can- 
not be sold this year, very few 
dealers can stay in business to 
keep cars now in use conditioned 
to take care of essential needs.” 

* = & 


Then Some Guy 
Pops Off 

NOTHER dealer from the 

Southwest writes: “Have just 
finished your column in AUTOMOTIVE 
News and just wanted to say that 
to us it makes no difference now. 
First came the limitations of time 
and credit allowances, then the 
new car freeze, then the freezing 
of rubber, then the freezing of re- 
treading and recapping. Now it is 
the talk of ceilings on used cars, 
talk of rationing gasoline, talk of 
stopping financing of automobiles, 
just enough talk to keep the public 
so scared they wouldn’t buy a 41 
Ford for two bucks because they 
heard all of this, and maybe the 
government will take it away from 
them, or come and get the tires 
off the car, or any one of a thou- 
sand other things some senator has 
said. It is plain enough to me to 
see that Henderson and some of 
the senators bought a ‘lemon’ in 
their day, and have taken their 
spite out on all of us. They want 
us to go broke, they have told us 
so—the handwriting is on the wall. 
Well, we tried to stay. 

“About the time the public 
would start to buy, some senator 
would pop off. Then business 
would be dead again. After a 
week or two, they would start to 
buy again, and another guy 
would pop off. It’s been a con- 
tinuation of that ever since the 
war started. We were once a 
fairly prosperous company, doing 
over a quarter-million dollars’ 
worth of sales last year, but we 
have had our throats cut and 
are taking the easy way out. 
Pll be glad when it’s all over, 


and the end is close.” 
= * . 


Offers Services 


To Country 
IS dealer feels the following 
letter sent to Leon Henderson 
expresses the feeling of about 99 
percent of the automobile dealers: 
“How’s to stop scaring hell out 
of people until we get rid of our 
new and used cars that you have 
stuck us with? It so happens 
that I am an ex-transport pilot. 
I want to join the service as an 
instructor as they need them 
badly. I have three new cars 
and a truck left. I have 22 used 
cars that we have been trying 
to get rid of. Now you people 
come out and say, ‘Grab the tires 
off private cars, take off their 
bumpers, don’t give them any 
gasoline, we'll grab your car if 
we need it.’ Okay, but first grab 
my used cars at wholesale price 
and take them damn new ones 
off my hands at cost plus inter- 
est, and Ill join the Navy to- 
morrow, as an instructor, and 
there are hundreds of other 
dealers just like me. Don’t talk 
about taking people’s cars until 
you grab off the millions of used 


* * 


cars that we dealers have first. 
The gasoline companies in Toledo 
can’t get rid of all the gasoline 
they make now. Then you and 
others say, ‘ration gas.’ Pardon 
the spelling—but ['m_ pretty 
damn mad.” ; 


* 28 


Ask Congressmen 


To Act Now 

OLLOWING are several other 

letters received recently from 
dealers: 

“If there is to be elimination 
of the rationing order, it will 
come about through innumerable 
protests to senators and con- 
gressmen from dealers through- 
out the country. They will listen 
and act the same as they did 
with their own pension plans. 
When they found out that the 
public was not at all enthusiastic 
about providing a generous re- 
tirement fund for ‘lame ducks,’ 
the act was repealed and in short 


order. 
* * 


Would Carry 


More Weight 


“TXNIVE hundred individual pro- 
tests will carry more weight 
by far in Washington, I believe, 
than one written protest represent- 
ing 10 thousand individual dealers. 
I can’t bring myself to believe 
there is even indirect, much less 
direct, benefit or support to our 
war effort through having neces- 
sary transportation stored and 
therefore depreciating to the ex- 
tent that that is going on at this 
time. 
“] think your efforts are 
meritorious and _ will inspire 


many dealers to speak their own 
minds and to the right people.” 
* x te 


Suggests Buying 
Draftee Cars 


“TF the basic idea in rationing 

these cars is to conserve the 
present stock mainly for govern- 
ment use, then I suggest that when 
the government drafts men for 
service who are car owners, the 
government buy from these men 
their cars, thus greatly helping 
them and at the same time getting 
all the cars that the government 
will need. There were 4,000,000 cars 
sold in 1941. In my opinion, 50 
percent of these were sold to men 
who will be drafted. 


“I am of draft age and am 
ready to go to the army, and I 
know that there are countless 
dealers like me. What we need 
is for you to let us sell our cars 
and liquidate. Then you can have 
our personal cars and we'll join 
up with Uncle Sam!” 


6,000 New Cars 
Available for 
Sale in Canada 


TORONTO.—Between 5,000 and 
6,000 new passenger cars, not ear- 
marked for the Canadian govern- 
ment’s bank, are still in the hands 
of automobile dealers throughout 
the Dominion, according to J. H. 
Berry, motor vehicle controller. 


“Whereas the cars in the bank 
wil be sold only by permit from the 
motor vehicle branch, the cars still 
available, which are not in the 
bank, can be sold to anyone who 
can convince the dealer that his 
need is essential to the national 
economy,” Berry said. 


“The dealers themselves are co- 
operating splendidly with us in the 
matter of allocating these cars. 
They are giving’ preferences to 
doctors, firefighting and police de- 
partments and others high up on 
the essential list,” Berry explained. 


Rochester Dealers 


Reelect Mott 


ROCHESTER, N. Y.—E. J. Mott ’ 
has been reelected president of the 


Rochester Automobile Dealers 
Assn. 


Other officers reelected were L. 
J. Bonenblust, vice-president; E. J. 
Horton, treasurer; E. C. Schoen, 
secretary. Directors named were 

. E. Bancroft, M. W. Hallman 
and A. R Ralph. 
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signals were flying and the barome- 
ter, was very low. The ex-Marine 
was weather-wise and he heeded 
them. First thing he did was to 
expand Pontiac’s business man- 
agement program by placing a 
business manager in each of the 
company’s zones. By July there 
were business management train- 
ing schools: in operation in the 
field for all of the zone field per- 
sonnel, so that these men could 
help the dealers put their houses 
in order, ready for the stormy 
period when their revenue would 
be considerably reduced, due to a 
partial or complete stoppage of new 
car production. 

“With the stage set by this pre- 
liminary work, we_ started in 
October an expense reduction pro- 
gram with the dealers,” Bathrick 
told me. “As we got going, we 
counseled with our dealers as to 
the best ways and means of in- 
creasing their service department 
gross. We put into operation a 
direct-by-mail and advertising sup- 
porting our campaign and our 
ace help, our Pontiac Prescribed 
Service program. The latter is 
streamlined to fit the modern auto- 
mobile, and the service recom- | 
mended is recommended to the 
customer according to the _ indi- 
vidual needs of his car. In other 
words, it is a modern, low cost! 
maintenance plan. | 

* - * 


“NOW WE are ready to an-| 
nounce results obtained by our | 
dealers during the first three | 
months of 1942, as compared with | 
the same period in 1941. These | 
show this long-term plan was well | 
worthwhile. As I see them, they | 
are: 

“1. Dealers’ fixed expense was 
reduced 22 percent. 

“2. Seventy-nine percent of the 
dealers’ fixed expense was coverd | 
by fixd gross profit. This com- | 
pares wiht 52 percent last year. 

“3. Customer labor sales_ in- 
creased 57 percent. During March | 
the increase was 59 percent, so the | 
trend is upward. | 

“4. Total service department | 
revenue was up 18 percent. 

“5. The Pontiac dealer organiza- | 
tion made money each month. | 
| 





* * * 


“WITH SUCH a springboard we | 
are not relaxing our efforts—in |! 
fact, we are speeding up. We did 
not release any of our field organi- 
zation engaged in parts, service and | 
business management. In fact we 
have enlarged our business man- 
agement department in the field. | 
This week we have started a series | 
of meetings out in the territory. | 
The first ones will be with our zone 
managers. They in turn will hold 
similar meetings with their entire 
organizations. These men are to 
follow through on these plans with 
the dealers. 

“In this new swing around the 
circle we will be telling our dealers 
what we think they can and should 
do during the coming selling 
months, and outline our advertis- 
ing and direct-by-mail campaign 
for the next three months. The | 
advertising should help them = 

| 
| 
| 


new and used cars, parts, service 
and accessories. The meetings are 
similar to the ones we _ would 
ordinarily hold at this time during 
any normal business year.” 

~ x * 


BATHRICK told me that Pontiac | 
dealer mortality has been sur- 
prisingly low. What he calls his 
80 percent dealers are holding fast. 
Those that have thrown up the 
sponge—and their number is aston- 
ishly low at that—have been the | 
small-volume dealers, representing 
a very low percentage of Pontiac’s 
new car volume. The next 60 days, 
he feels, will be crucial and pos- | 
sibly determine how many will go 


out of business this year. 
* * * 


REALIZING that sidelines will 
save many, Bathrick and his sales 
staff have been unusually active in 
giving dealers something addi- 


7 ° 
Sommers’ New Line 

ATLANTA. — Harry Sommers, Inc., 
Chrysler and Plymouth distributor, has 
been appointed Georgia distributor for 
Super-Cold commercial refrigeration 
equipment. Sommers is president of 
NADA. 





tional to sell. They have dug up 
from 80 to 100 different items, from 
chicken feed to tombstones and 
mausoleums, that can be merchan- 
dised on the side. For instance, 
the factory, after new car produc- 
tion had ceased, had on hand 
something like $120,000 worth of 
certain production material which 
was no longer good for manufac- 
turing purposes which the dealers 
have taken over and resold. Out 
of this they have doubled their 
investment in profits. Then, too, 
the Pontiac wheel lock so needed 
these days when tire thieves are 
prowling have been ready sellers— 
28,000 sets have been sold so far. 


* * * 


PROFIT for the dealers through 
this factory help also has been had 
out of the four schools set up for 
training aircraft mechanics. The 
dealers have furnished the space 
and tools for the schools; a $100 
fee is charged each mechanic for 
the six-weeks course by the pro- 





COMMANDER E. 


ocean short wave portable clipper. 
full time on radio war work. 
production for months past. 


F. McDonald jr., 
personally checks the performance of the last radio to be built .. . 
From now on 
Zenith has been rapidly 


Zenith Radio 
a trans- 
Zenith’s big plant goes 
stepping up war 


president of Corp., 





moters and out of this the dealer 
gets $20. A checkup shows that 
each of the four dealers. par- 
ticipating made $1,000. 

The dealer who took on mauso- 
leums and tombstones as a sideline 


did right well, too. In one week he | 





For exacting 
heat treated parts... 










N-A-X—91 OO Series 


HIGH TENSILE, LOW ALLOY GRADE 
Outstanding Cold Formability 

Excellent Weldability 

Unusual Fatigue Resistance 


Virtual Freedom from Blue 
Brittleness 


High Grain Coarsening Temperature 


N-A-X—X-9120 
TYPICAL CARBURIZING GRADE 
Deep Hardenability 
Fine Grain 
Strong Case—Tough Core 
Good Machinability 
Virtual absence of carbon membranes 


N-A-X—X-9140 

TYPICAL DEEP HARDENING 
CONSTRUCTIONAL GRADE 

Deep Hardening 

Easy Annealing 

Fine Grain 

Good Toughness—High Strength 

Good Machinability 

Low Alloy Content 

















GET 


Alloy 


N-A-X—9112 


N-A-X—9100 Series of alloy steels is being used for a wide 
variety of applications and responds most successfully 
to all treatments. It is supplied in two general grades, 
with and without molybdenum, all other components 
of the analysis being held constant. N-A-X—9100 Series 
is basically an alloy steel with all strategic alloying 
elements carefully balanced and held to an absolute 
minimum. Deep hardening characteristics are greater 
than or equal to the higher alloyed steels. No sacrifice 


sold three headstones at a profit of 
$50 each, and his sub dealers sold 
seven or eight. 


Still another quick-thinking 


‘Pontiac dealer picked up _ 6,000 


pairs of Army “reject” shoes, which 
he sold at a profit of $1 a pair. 
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Ford of Canada 
Head Charts 
Post-War Path 


WINDSOR, Ont.—The present 
war will mark an epoch and it 
would not be feasible nor desirable 
to attempt to rebuild the world as 
it was in 1939, Wallace R. Camp- 
bell, president, said at the annual 
meeting of Ford Motor Co. of Can- 
ada, Ltd. 

He said he anticipated the war 
would be followed by a period of 
economic, social and political re- 
adjustment. 

The possibility of an early end 
to the war was remote, Campbell 
said, and he was concerned regard- 
ing post-war reconstruction. 


Most outstanding feature of the 
company’s operation in 1941 was 
the production of the widest range 
of products and the largest volume 
of output in the company’s history, 
Campbell said. 

Gross receipts from sales totaled 
$129,609,915, an increase of 51 per- 
cent over 1940. Net _ profits 
amounted to $3,279,603. 





Democracy is the American way of 
life; let’s keep it that way. 
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ITS INHERENTLY FINER GRAIN 
MAKES ALL THE DIFFERENCE 
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of toughness or machinability is made. 

Steel users interested in conserving strategic alloys 
without sacrificing quality will find the N-A-X—9100 
Series an ideal steel for heat treated parts. 

Write for the new 28 page technical report on the 
N-A-X—9100 Series, you will find it interesting and 
informative. A Great Lakes engineer will be glad to call 
and give you full information. No obligation. Wire, 
telephone or write for one today. 


LIST OF PRODUCTS 
Hot Rolled Strip (down to 1 inch wide) . . . Hot Rolled Strip Sheets (up to 91 inches wide)... Spring Steel (carbon and 
alloy)... Merchant Bars . . . Forging Bars . . . Automobile Bumper Sections . . . Bar Mill Sections . . . N-A-X HIGH TENSILE 


Bars, Shapes, Sheets, Billets . . . Sheet Bars. . . Hot and Cold Rolled Sheets . .. Michigan Metal for Vitreous Enameling . . . Deep 
Drawing Quality (in all grades, widths up to 91 ins.) . . . Stran-Steel Metal Framing for Residential and Commercial Construction. 





GREAT LAKES STEEL CORPORATION —DETROIT, MICHIGAN 


Sales Offices in Principal Cities 


NATIONAL STEEL CORPORATION 


Executive Offices, Pittsburgh, Pa. 
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HOW DEALERS FEEL ABOUT OLDSMOBILE ... NO. 1, YOUNGSTOWN, OHIO 
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LDSMOBILE DEALERS from coast to coast, 
O in every section, in every zone, are writ- 
ing in to express their appreciation for the 
way the factory is standing by them during 
the war. Oldsmobile’s support has been much 
more than mere words of encouragement. 
The sales department and field organization 
have gone “‘all out’”’ in active, aggressive, 
personal co-operation with the dealers. An 
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Very truly yours, 


D. A. Heindel 
Manager 


extensive newspaper advertising campaign on 
service has been made available. A highly 
efficient business management program has 
been worked out. Dealers have been given 
the privilege of selling as many cars as they 
like, back to the factory. A strong service pro- 
motion campaign has been provided —plus 
specific promotion plans such as Re-NEWal 
Service and the Tire Protection Plan. Dealers 


AND HERE'S WHAT OTHER 
DEALERS ALL OVER THE 
COUNTRY ARE SAYING:— 


< °] SEATTLE, WASHINGTON—“..with 
s such magnificent factory support, 

7 we will ‘go through hell’ to keep 
things rolling for the duration.” 


John Riach, Tyson Oldsmobile Co, 


JACKSON, TENNESSEE—“Here is 
one dealer that gives the factory 
credit for saving my business... I 
believe Oldsmobile has done and will 
continue to do more for their dealers 
than any other factory organization.” 


Frank L. Moffit, Moffit Motors 


.<| CHICAGO, ILLINOIS—“During all 
/ these uncertain times the dealer 
\ has had nothing to anchor to until 
your program of rescinding the sale of 
new Cars was announced. By putting a 


‘Floor’ under us you took all the ‘Panic’ 
out of new car selling...” 


M. S. Evans, Bel-Park Motors 


f- PORTSMOUTH, OHIO—“Without 
AK RS help and encouragement from 
: the factory we doubt if we would 
have had the courage to even try to stay 

in business.” 


C. A. Zuhars, Zuhars Oldsmobile Co. 


‘. ! ASHEVILLE, NORTH CAROLINA— 
“It is certainly a big asset to be con- 

nected with an organization like 
Oldsmobile during these trying times, 
and I am more sold than ever on the 
policies of your organization.” 


C. M. Baldwin, Skyladd Motors, Inc. 


have been assured that those who “stick it 
through” will receive a bonus of additional 
cars after the war. And every possible step has 
been taken, including establishment of a new 
publication, the Oldsmobile Dealers’ Round 
Table, to stimulate the exchange of helpful 
ideas on how to keep going for the “duration.” 
Oldsmobile is indeed doing its utmost to 
help every dealer “Keep that Olds flag flying.” 


MOTOR CAR 





AMERICA’S OLDEST 
ORGANIZATION! 


